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VISCHER FUNERAL SUPPLIES (800) 752-8767
(215) 957-9601

FAX 
 (215) 675-9706

www.vischerfuneralsupplies.com** Your Ferno Washington Distributor **

FOR THE COMPLETE FERNO® LINE AND MORE
VISIT OUR WEBSITE AT

WWW.VISCHERFUNERALSUPPLIES.COM

Ferno® Model # 87
Church Trucks

Industry Leading 1000 lb.
Ferno® Mini Maxx Mortuary Cot

Ferno® Model # 34 & 36
Dressing Tables (34 Folding*)

Ferno® Model # 103 &102
Operating Tables

Don’t be fooled by imitations 
there is only 1 Ferno-Washington 

Ferno® Model # 101-H
Hydraulic Operating Table

BEST Price 
 $379900

   ... OPERATING TABLE

     ... MANUFACTURER

        ... SERVICEBEST  

Document Management Webinar 
scheduled for the Death Care Industry 
online February 19th

Doric Products, Inc. Breaking Ground 
on its new Facilities

A group of Doric employees excitedly gather around the equipment before construction begins.

MARSHALL,IL— Doric 
Products Inc. is breaking 
ground on a new build-
ing at the Marshall, IL lo-
cation. Th e Doric Board 
of Directors approved 
the building plans at 
their August 2008 meet-
ing. Every square inch of 
space in Doric’s current 
facilities is being used to 
the fullest potential and a 
new building is the only 
way to meet the needs of 
our growing sales. The 
building will add 45,000 
sq. ft. of manufacturing 
and offi  ce space. 
 Th e increase in sales can 
be attributed to a num-

ber of factors includ-
ing the release of inno-
vative marketing tools 
in the past 18-months. 
The modern graphics 
and the Electronic Show 
Room (Doric ESR) soft-
ware have proven to be 
useful marketing aids. 
Th e show room graphics 
can be customized to fi t 
the needs of individual 
funeral homes. Dealers 
who choose to use Dor-
ic ESR receive person-
al training on using the 
software. Computerized 
show rooms are becom-
ing more commonplace 
and Doric is proud to ad-

vance to this next-level of 
advertising. 
 Another contributing 
factor to increased sales is 
undoubtedly the addition 
of new Doric dealers. Th e 
Doric dealer network has 
seen steady growth over 
recent years and is vital 
to the company’s success. 
Th e Board of Directors is 
pleased with the strength-
ening network.
 Doric Products, Inc. is a 
leader in the burial vault 
industry; offering both 
concrete top-sealing vaults 
and metal air-seal vaults. 
Call 1-800-457-0671 to 
fi nd your local provider.

TAMPA,FL— eBridge Solutions will 
be hosting a free webinar called “Doc-
ument Management for the Death 
Care Industry” on Th ursday, Febru-
ary 19, 2009 at 2 p.m. EST.
 During the webinar, Leslie Hay-
wood, eBridge Solutions’ CEO, will 
discuss how document management is 
making a diff erence in funeral homes 
today by:

Saving business owners time (in-• 
stant access, no more misplaced 
fi les)
Saving business owners money • 
(decreased storage expenses, lower 
postage and supply costs)
Increasing compliance (FTC, • 
HIPAA and record retention re-
quirements)
Assisting in the “green” movement• 

John Loyless of Loyless Funeral 
Home in Land O’ Lakes, FL, and one 
of his offi  ce staff  will be on call to de-
scribe their fi rst months with a docu-
ment management system.
 To register for this free event, send an 
e-mail to info@ebridge-solutions.com. 
Space is limited, so sign up today.
 eBridge Solutions is a leading web-
based document management inno-
vator providing imaging, storage and 
retrieval services for insurance agen-
cies nationwide. Clients maximize 
effi  ciency while ensuring compliance 
with state and federal record retention 
mandates, consumer privacy regula-
tions and various corporate disaster 
recovery and business continuity poli-
cies. For more information, visit www.
ebridge-solutions.com.



Page B2 FEBRUARY 2009FUNERAL HOME & CEMETERY NEWS S ec ti on  B

CONVENTIONS

South Carolina FDA Midwin-
ter Conference & Expo - Feb 
2-4, Columbia Metropolitan 
Convention Center, Columbia, 
SC. Exhibits. (800)445-3427.

Intl Conference of Funl 
Service Examining Boards - 
Feb 26-27, Kings Mill Resort, 
Williamsburg, VA. (479)442-
7076.

Georgia FDA Midwinter 
Expo - Mar 2-3, Georgia Rail-
way Train Depot, Atlanta, GA. 
Exhibits. (770)592-8002.

California Assoc of Public 
Cemeteries - Mar 26-28, 
Embassy Suites Hotel, San 
Luis Obispo, CA. Exhibits. 
(888)344-9858.

Washington Cemetery & 
Funeral Assoc Spring Con-
ference - Mar 27, Embassy 
Suites Hotel, Lynnwood, WA. 
(888)522-7637.

Preferred Funeral Directors 
Intl - Mar 28-31, The Parker, 
Palm Springs, CA. (888)655-
1566.

North Dakota FDA - Apr 6-8, 
Ramada Plaza Suites, Fargo, 
ND. Exhibits. (701)360-3118.

Oklahoma FDA - Apr 6-8, 
Doubletree Hotel & Tulsa Con-
vention Center, Tulsa, OK. 
Exhibits. (405)843-0730.

Iowa FDA - Apr 14-16, Gate-
way Hotel & Iowa State Con-
vention Center, Ames, IA. 
Exhibits. (800)982-6561.

Catholic Cemeteries of the 
West - Apr 14-17, Sheraton 
Park Anaheim, Anaheim, CA. 
Exhibits. (408)296-4656.

ADEC - Apr 15-18, Hyatt 
Regency Dallas, Dallas, TX. 
Exhibits. (847)509-0403.

Oregon FDA - Apr 16-19, 
Phoenix Grand Hotel, Salem, 
OR. Exhibits. (800)304-5095.

NFDA Professional Wom-
en’s Conference - Apr 17-19, 
Sheraton Austin Hotel, Austin, 
TX. (800)228-6332.

ICCFA - Apr 20-23, Manda-
lay Bay Resort & Casino, Las 
Vegas, NV. Exhibits. (800)645-
7700.

OGR - Apr 22-25, 2009, Gay-
lord Opryland Resort and Con-
vention Center, Nashville, TN. 
Exhibits. (800)637-8030.

Kansas Funeral Directors 
& Embalmers Assoc - Apr 
26-29, Capitol Plaza Hotel, 
Topeka, KS. Exhibits. (785)232-
7789.

Nebraska FDA - Apr 27-
29, Embassy Suites Down-
town, Lincoln, NE. Exhibits. 
(402)423-8900.

Michigan FDA - May 4-7, Soar-
ing Eagles Resort, Mt. Pleasant, 
MI. Exhibits. (800)937-6332.

Minnesota FDA - May 5-7, 
The DePot, Minneapolis, MN. 
Exhibits. (763)416-0124.

South Dakota FDA - May 
11-12, Rapid City, SD. Exhibits. 
(605)246-9466.

North Carolina FDA - May 
11-13, Twin City Quarter, 
Winston-Salem, NC. Exhibits. 
(800)616-2332.

South Carolina Morticians 
Assoc - May 11-14, Charles-
ton, SC. Exhibits. (866)711-
3103.

California FDA - May 18-20, 
Dolce Hayes Mansion, San 
Jose, CA. Exhibits. (800)255-
2332.

Ohio FDA - May 20-22, Hyatt 
Convention Center, Columbus, 
OH. Exhibits. (800)589-6332.

Arizona Cemetery, Crema-
tion & Funeral Assoc - May 
28-30, Chapparal Suites, 
Scottsdale, AZ. (623)362-
3255.

South Carolina FDA - Jun 
6-8, Myrtle Beach Resort at 
Grande Dunes, Myrtle Beach, 
SC. Exhibits. (800)445-3427. 

North Carolina and South 
Carolina Cemetery Asso-
ciations - Jun 7-9, Embassy 
Suites, Kingston Plantation, 
Myrtle Beach, SC. Exhibits. 
(803)419-0768 or (336)874-
2974.

Tennessee FDA - Jun 7-9, 
Marriott Hotel, Franklin, TN. 
Exhibits. (800)537-1599.

West Virginia FDA - Jun 
7-11, Marriott Hotel, Charles-
ton, WV. Exhibits. (800)585-
2351.

Funeral Directors & Morti-
cians Assoc of North Caroli-
na - Jun 8-11, Embassy Suites, 
Winston-Salem, NC. Exhibits. 
(877)639-1400.

Texas FDA - Jun 8-12, Hyatt 
Regency & Palmer Event 
Center, Austin, TX. Exhibits. 
(800)460-8332.

Independent Funeral Direc-
tors of Florida - Jun 11-14, 
Renaissance Resort World Golf 
Village, St. Augustine, FL. Ex-
hibits. (850) 222-0198.

Louisiana FDA - Jun 14-16, 
The Bourbon Orleans Hotels, 
New Orleans, LA. (337)289-
5950.

Virginia FDA - Jun 14-17, 
Hotel Roanoke, Roanoke, VA. 
Exhibits. (804)264-0505.

Georgia FDA - Jun 14-17, 
Hyatt Regency Hotel, Savan-
nah, GA. Exhibits. (770)592-
8002.

Pennsylvania FDA - Jun 15-
17, Holiday Inn Harrisburg/
Hershey, Grantville, PA. Exhib-
its. (717)545-7215.

Wisconsin FDA - Jun 15-18, 
Kalahari Resort, Wisconsin 
Dells, WI. Exhibits. (800)648-
5580.

Maryland State FDA - Jun 
20-25, Clarion Resort, Ocean 
City, MD. Exhibits. (888)459-
9693.

Alabama FDA - Jun 21-24, 
The Grand Hotel, Point Clear, 
AL. (334)956-8000.

Florida Morticians Assoc - 
Jun 21-25, Ramada Inn and 
Conference Center, Tallahas-
see, FL. (850)224-2139.

Funeral Directors Assoc of 
Kentucky - Jun 22-24, Hyatt 
Regency Louisville, Louisville, 
KY. Exhibits. (800)866-3211.

Western Pennsylvania FDA 
- Jun 22-25, Bel Air Hotel, Erie, 
PA. Exhibits. (412)462-2288.

Idaho Funeral Service As-
soc - Jun 28-Jul 1, Whitetail 
Resort, McCall, ID. Exhibits. 
(208)888-2730.

Illinois FDA - Jun 28-Jul 1, 
Crowne Plaza Hotel, Spring-
field, IL. Exhibits. (800)240-
4332.

Cemetery Assoc of Tennes-
see and Georgia Cemetery 
Assoc - Jul 26-28, Double 
Tree Hotel, Chattanooga, TN. 
Exhibits. (615)714-9605.

NFDMA - Aug 1-5, Detroit 
Marriott & COBO Convention 
Center, Detroit, MI. Exhibits. 
(800)434-0958.

CANA - Aug 19-22, Marriott 
City Center Hotel, Denver, CO. 
Exhibits. (312)245-1077.

Washington State FDA - 
Aug 23-25, Campbell’s Re-
sort, Chelan, WA. Exhibits. 
(253)588-7111.

New York State Assoc of 
Cemeteries Fall Conference 
- Sep 13-16, Sagamore Resort, 
Bolton Landing, NY. Exhibits. 
(518)783-1134.

New Jersey State FDA - Sep 
21-24, Bally’s Atlantic City, 
Atlantic City, NJ. Exhibits. 
(800)734-3712.

Washington Cemetery & 
Funeral Assoc - Sep 23-27, 
Coeur d’Alene Golf & Spa 
Resort, Coeur d’Alene, ID. 
Exhibits. (888)522-7637.

Catholic Cemetery Confer-
ence - Sep 29-Oct 2, Chicago 
Hilton & Towers, Chicago, IL. 
Exhibits. (888) 850-8131. 

Selected Independent Fu-
neral Homes - Oct 7-10, Hard 
Rock Hotel, San Diego, CA. 
Exhibits. (800)323-4219.

Pennsylvania Cemetery, 
Crematory & Funl Hm Assoc 
- Sep 27-29, 2009, Pittsburgh 
Institute of Mortuary Science, 
Pittsburgh, PA. (717)236-
9970.

NFDA - Oct 25-28, 2009, 
Boston Convention & Expo 
Center, Boston, MA. Exhibits. 
(800)228-6332.

Professional Grounds Man-
agement Society - Oct 28-31, 
2009, Louisville, KY. Exhibits. 
(800)609-7467.

CFSA Fall Conference - Nov 
16-17, 2009,  Crowne Pla-
za, Indianapolis, IN. Exhibits. 
(847)295-6630.

2010
ICCFA - Mar 10-13, 2010, 
Grand Hyatt & San Antonio 
Convention Center, San An-
tonio, TX. Exhibits. (800)645-
7700.

Kansas, Missouri and Ne-
braska Funeral Directors 
Associations Tri-State Con-
vention - May 2-5, 2010, 
Overland Park Convention 
Center, Overland Park, KS. 
Exhibits. (785)232-7789 or 
(573)635-1661 or (402)423-
8900.

West Virginia FDA - Jun 
6-10, 2010, Marriott Hotel, 
Charleston, WV. Exhibits. 
(800)585-2351.

Virginia FDA - Jun 13-16, 
2010, Newport News Marriott 
at City Center, Newport News, 
VA. Exhibits. (804)264-3260.

Catholic Cemetery Con-
ference - Sep 14-17, 2010, 
Omaha Hilton, Omaha, NE. 
Exhibits. (888) 850-8131. 

SEMINARS/MEETINGS 

The Funeral Service Profes-
sional Association - meets 
every Sunday night online at 
8pm for discussion at www.
embalmer.com.

The Academy Training Dates 
- Feb 3,Cremation Solutions, 
Wisconsin; Feb 4-5, Boomers 
and Beyond, Wisconsin; Mar 
24-25, Boomers and Beyond, 
Indiana; Mar 26-27, Commu-
nity Presentations; Apr 21-24, 
AFP 101; Apr 28-29, Financial 
Aspects of Advance Funer-
al Planning; Jun 8-9,Boom-
ers and Beyond; Jun 10-11, 
Community Presentations; Jul 
21-24, AFP 101; Sep 10-11, 
Boomers and Beyond; Sep 15-
16, Family Service Follow-up 
Programs; Oct 20-23, AFP 101; 
Oct 27-28, Financial Aspects 
of Advance Funeral Planning; 
Jan 19-22, 2010, AFP 101. 
The Academy Training Center, 
Franklin, OH, unless otherwise 
noted. (800)331-6270.

Maryland State FDA Mid-
winter Retreat - Feb 6-8, 
Clarion Resort, Ocean City, 
MD. (888)459-9693.

MKJ Marketing Seminars 
- Feb 9-12, “Receptions” Ski 
Seminar, The Westin Riverfront 
Resort, Beaver Creek, CO; Mar 
9-10, “Receptions” Naples 
Grande Beach Resort, Naples, 
FL; Mar 11-12, “Event Plan-
ning” Naples, FL. (888)655-
1566.

Assoc of California Crema-
tionists Operators Train-
ing - Feb 11, Embassy Suites, 
Sacramento, CA. (562)596-
0464.

Mt. Ida College and ADEC 
Online Courses - Feb 16-
Mar13, Caring for Children 
and Families: Providing Psycho-
social and Spiritual Assistance; 
Apr 6-May 1,Psychosocial 
Needs at the End-of-Life; May 
4-29, Bereavement Care: Cur-
rent Concepts and the Ap-
plication to Practice; Jun 8-Jul 
3,Complementary Therapy 
Integration in End of Life Care; 
Sep 14-Oct 9, Drawing Lines 
in the Sand; Oct 19-Nov 13, 
Spiritual Issues at the End of 
Life; Nov 16-Dec 18, Training 
Facilitators for Children’s Pro-
grams and Bereavement Sup-
port Groups. (617)928-4649 
or www.mountida.edu/ncde

CFSA Winter Seminar - Feb 
26-28, Hilton Marco Island 
Beach Resort, Marco Island, 
FL. (847)295-6630.

Georgia FDA Legislative 
Reception - Mar 3, Georgia 
Railway Train Depot, Atlanta, 
GA. (770)592-8002.

West Virginia FDA Midwin-
ter Meeting - Mar 3-5, Mar-
riott Hotel, Charleston, WV. 
(800)585-2351.

NFDA Advocacy Summit - 
Mar 30-Apr 1, Renaissance 
Mayfl ower Hotel, Washington, 
DC. (800)228-6332.

NFDA Family Business Con-
ference - Apr 5-7, Thunderbird 
School of Global Management, 
Phoenix, AZ. (800)228-6332.

Academy of Graduate Em-
balmers of Georgia Clinic 
- Apr 20-22, Holiday Inn, For-
syth, GA. (877)840-6060.

All Hazards Management 
Symposium - Apr 21-23, 
Tri-State Fire Academy, Hun-
tington, WV. (304)522-2006 
or (304)525-8121.

Catholic Cemetery Con-
ference Smaller Cemetery 
Seminar - Apr 23-26, Philadel-
phia, PA. (888) 850-8131.

NFDMA House of Repre-
sentatives - Apr 25-28, Ho-
tel DuPont, Wilmington, DE. 
(800)434-0958.

American Board of Funeral  
Service Education Meeting 
- Apr 29-May 2, Crowne Plaza, 
Springfield, MO. (816)233-
3747.

New York State Assoc of 
Cemeteries Public Affairs 
Seminar - May 4-5, Desmond 
Hotel, Albany, NY. (518)783-
1134.

Catholic Cemetery Confer-
ence School of Leadership 
& Management Excellence 
- Jul 12-16, John Carroll Uni-
versity, Cleveland, OH. (888) 
850-8131.

Assoc of California Crema-
tionists Operators Training - 
Jul 14-15, Best Western Pepper 
Tree Inn, Santa Barbara, CA. 
(562)596-0464.

ICCFA University - Jul 17-22, 
Mid South Convention Center 
and Veranda Hotel, Tunica, 
MS. (800)645-7700.

NFDA Leadership Confer-
ence - Jul 26-29, Chateau on 
the Lake Resort, Branson, MO. 
(800)228-6332.

ICCFA Fall Management 
Conference - Oct 7-10, 2009, 
Washington, DC. (800)645-
7700.

Jewish Funeral Directors 
of America Seminar - Nov 
1-5, 2009, St. Regis Monarch 
Beach Resort, Dana Point, CA. 
(781)477-9300.

2010

ICCFA Wide World of Sales 
Conference - Jan 13-15, 
2010, Riverside Hilton, New 
Orleans, LA. (800)645-7700.

West Virginia FDA Midwin-
ter Meeting - Feb 9-11, Mar-
riott Hotel, Charleston, WV. 
(800)585-2351.

CALENDARCALENDARof Events

FUNERAL HOME & 
CEMETERY NEWS

If you have a Convention, Meeting or 
Seminar that you would like to see listed 
here, send information to:

PO Box 5159
Youngstown, OH 44514

Fax 1-800-321-9040

info@nomispublications.com

Outlook 
Group 
achieves 
Record 
Sales Year
FRANKLIN,OH— The 
Outlook Group, Inc . 
announced they have at-
tained their 2008 sales 
goal of $55 million. Th is 
marks the sixth straight 
year in a row the company 
has posted a record sales 
volume. Th e company Ad-
vance Funeral Planning 
Professionals wrote close 
to 9,500 funded contracts 
while assisting hundreds 
of funeral homes across 
America.
 Outlook Group Found-
er, Chief Executive Of-
fi cer and President, Mr. 
Charles W. Anderson 
said, “We are very pleased 
to report strong fi nancial 
results and wish to sin-
cerely thank all our sales 
counselors, affi  liated fu-
neral homes, leadership 
team members, corporate 
offi  ce staff  and valued mar-
keting partner, Thomas 
and Associates, without 
whom this record year 
would not have been pos-
sible.” He added, “Despite 
the current economic cli-
mate in the country, we 
see continued strong sales 
growth, rising profession-
al performance standards 
and improved customer 
service satisfaction. Every-
one has done an outstand-
ing job!” 
 The Academy, located at 
Th e Outlook Group, Inc., 
also posted a banner year. 
Over 130 students gradu-
ated from Academy train-
ing courses in 2008. Acad-
emy curriculum for 2009 
was signifi cantly expand-
ed to include two new 
courses. Th ey are: Boom-
ers and Beyond: Building 
a Financially Viable Fu-
neral Service Continuum 
and Leadership Lessons 
for 2009: Leading Funeral 
Professionals in a Chang-
ing Market. According to 
Company Marketing Vice 
President, Chris Kuhnen, 
“Early bird registration for 
2009 courses is ahead of 
projections with the fi rst 
training class of the year 
sold out by December 10, 
2008.” For information on 
any of the Academy cours-
es contact Ms. Temeika 
Love at (800) 331-6270. 
 Founded in 1985, The 
Outlook Group, Inc. is 
the only Funeral Service 
Solutions Company en-
dorsed by two major state 
funeral directors associa-
tions. For more informa-
tion about the company 
and any of its many ser-
vices contact Mr. Charles 
W. Anderson, CEO and 
President c/o Th e Outlook 
Group, Inc. 121 East Sec-
ond Street, Franklin, Ohio 
45005. Call (800) 331-
6270. Visit the company 
on-line at http://www.the-
outlookgroup.com.
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S&S Majestic Lincoln

PROUDLY FEATURES

VEHICLES

www.SSCoachCompany.com
(888) 324-7895

                      for over 130 years!

Leading premier funerals all over the world...
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MAILING ADDRESS 
Name _______________________________________________________________

Address _____________________________________________________________

____________________________________________________________________

City  ________________________________________________________________

State  __________________________________  Zip  _________________________

Phone  ______________________________________________________________

Ordered by __________________________________________________________

SHIPPING ADDRESS - IF DIFFERENT 
(must have physical address for UPS shipping)

Name _______________________________________________________________

Address _____________________________________________________________

____________________________________________________________________

City  ________________________________________________________________

State  __________________________________  Zip  _________________________

Phone ______________________________________________________________

Ship to ATTN: ________________________________________________________

PAYMENT INFORMATION
 Check      Money Order  

 MasterCard      Visa      American Express      Discover

Card # ______________________________________________________________

Exp. Date ____________________________________________________________

Signature ____________________________________________________________
(Required on Credit Card orders)

RETURN TO
Nomis Publications, Inc., PO Box 5159, Youngstown OH 44514

phone 800-321-7479   fax 800-321-9040   www.nomispublications.com

2009 FUNERAL HOME & CEMETERY DIRECTORY 
 (Quantity Discounts on orders of 10 or more - Call for pricing)

 QTY TOTAL

_______ 2009 STANDARD SIZE (8.5" x 11") $125.00 ea. . . . . . . . . . . . . . . . . . . . $ ___________

_______ 2009 POCKET SIZE (5" x 7") $85.00 ea.  . . . . . . . . . . . . . . . . . . . . . . . . $ ___________

2009 BUYER’S GUIDE

_______ $40.00 - without The Funeral Home & Cemetery Directory . . . . . . . . . . . $ ___________

_______ $30.00 - with The Funeral Home & Cemetery Directory  . . . . . . . . . . . . . $ ___________

TEDDY BEARS 

_______ I Love My Funeral Director Bear $11.95 ea  . . . . . . . . . . . . . . . . . . . . . . . $  ___________

SUB TOTAL  $  ___________

 Up to $40.00 add $5.00
 $41.00 – $85.00 add $8.00
 $86.00 – $150.00 add $9.00
  $151.00 – $215.00 add $10.00
  $216.00 –  $300.00 add $11.00
 Over $300.00 add $15.00

 Shipping / Handling $ ____________

 (Ohio only - Sales Tax) $ ____________

FUNERAL HOME & CEMETERY NEWS
_______1 Year (12 issues) $20.00 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$ ____________

_______First Class 1 Year (12 issues) $40.00 . . . . . . . . . . . . . . . . . . . . . . . . . . . .$ ____________

_______Canada/Mexico 1 Year (12 issues) $50.00 . . . . . . . . . . . . . . . . . . . . . . . .$ ____________

GRAND TOTAL $ ____________

P O  B o x  5 15 9     Yo u n g s t o w n  O H  4 4 514     8 0 0 . 3 21 . 74 7 9     f a x  8 0 0 . 3 21 . 9 0 4 0 
i n f o @ n o m i s p u b l i c a t i o n s . c o m     w w w . n o m i s p u b l i c a t i o n s . c o m        

Previously published as The National Yellow Book of Funeral Directors,
Cemetery Directory and Catalog of Funeral Home and Cemetery Supplies

2009 EDITIONS — ORDER TODAY! 

Over 2000 Death Care Industry Supply Companies 
are listed by the product or service offered to 
Funeral Homes and/or Cemeteries

 Also includes: Pet Funeral Homes, 
Cemeteries, Crematories and Supply Companies

U.S. Daily Papers including websites & email addresses

Funeral Service Education Programs

Industry Associations - national, state, local
 including websites & email addresses$4000

ONLY
$3000

ONLY

Without The Funeral Home
& Cemetery Directory

With The Funeral Home
& Cemetery Directory

U.S. Funeral Homes

 U.S. Cemeteries

Populations; State Boards; Air Shipping Points

Where to Get Certifi ed Certifi cates

Canadian Funeral Homes and Daily Papers

International Funeral Homes
Consulates and Shipping Regulations

Trade Service Companies

Veterans Affairs Facilities

U.S. Daily Papers including websites & email addresses

$12500
ONLY

$8500
ONLYPOCKET SIZE

  (5” x 7”)  

STANDARD SIZE
  (8½” x 11”)  

New

New
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For complete Up-To-The-Minute Inventory...

4hearse.com

1999 Eagle Cadillac Ultimate Elite w/table 
 white, dark blue crown top, blue leather

2009 Eagle Cadillac Ultimate Hearse
 white, white top, stainless band, neutral leather

2000 Eagle Lincoln Ultimate Hearse
 white, white top, blue leather 

1996 Eagle Cadillac Coupe de Fleur Elite Hearse w/table
 black, black top, black leather

2009 Eagle Chrysler T & C Touring Funeral Van
 white, white top, neutral cloth

2006 Superior Cadillac Statesman Hearse 
 black, black top, black leather

2001 S & S Lincoln Six Door Limo
 black, black top, black leather

2009 Eagle Cadillac Ultimate Hearse
 silver, black top, black leather, strobe kit

1998 S & S Cadillac Victoria Hearse
 dark blue, dark blue top, blue leather

2009 S & S Cadillac Medalist Hearse
 black, black top, black leather

2006 Eagle Cadillac Ultimate Elite Hearse w/table
 dark blue, dark blue top, blue leather

2007 Eagle Chrysler T & C Touring Funeral Van
 white, white top, gray cloth

Twin Cities
1-800-639-0604

763-576-3934

NEWChicago 

1-800-4-HEARSE
847-577-8400

Come visit us on the web at www.4hearse.com

NEW

Sales • Service • Financing • Leasing

Grief Resources: 
How To Be A Friend To 
A Grieving Person 

Bass-Mollett’s new Green Collection of Funeral 
Stationery Products is a Huge Success
GREENVILLE,IL— Because of the 
overwhelming response to the in-
troduction of their new “Green 
Line” register book at the NFDA in 
Orlando, Bass-Mollett has decided 
to add three more register books to 
their line, as well as boxed sets.
 Th e public is becoming increas-
ingly aware of the carbon footprints 
they are making on our planet even 
when it comes to their funeral sta-
tionery products. Bass-Mollett is 
aware that being green is a necessity 
and believes that their natural prod-
ucts will fulfi ll the growing needs of 
your company and most of all, ex-
ceed your clients expectations for an 
earth-friendly option.
 Bass-Mollett’s new eco-friendly 
collection includes register books 
and acknowledgment cards.

 Th e collection features:
Papers crafted of recycled cot-• 
ton & abaca fi bers, both acid 
and chlorine free ~
Envelopes from certifi ed post • 
consumer waste ~
Inks which are water soluble and • 
natural based ~

 When you choose this collection, 
you are contributing to awareness; 
taking a step towards a “greener” 
earth; and showing concern for 
generations to follow.
 All products in our green line 
are FSC certified by the Forest 
Stewardship Council, support-
ing the conservation of forests 
and helping people lead better 
lives. For more information, vis-
it www.bass-mollett.com or call 
(800) 851-4046.

Wilbert Inc. Splits into Two Independent Companies 
Wilbert Funeral Services and Wilbert Plastic Services
BROADVIEW,IL— The Wilbert, Inc. board of direc-
tors has unanimously approved a separation of Wil-
bert, Inc. into two separate companies, one focused 
on serving the funeral profession and the other on 
manufacturing and marketing plastic products. With 
this action, Wilbert Funeral Services, Inc. (WFSI) 
has been spun out of Wilbert, Inc. as a separate com-
pany and Wilbert, Inc. will operate as Wilbert Plas-
tic Services. This split became effective on Decem-
ber 27, 2008.
 “By separating these unique business units into two 

Separation creates 
opportunity for 

stronger strategic focus 
by resulting companies

entities, we believe we will be able 
to unlock the intrinsic value of both 
companies by allowing each company 
to pursue its unique, long-term strate-
gic initiatives and address their diverse 
operational needs. Furthermore, the 
separation will permit each company 

have two companies, each with a sharpened strategic 
focus that will foster continued growth, solid op-
erating performance and a clear vision on how best 
to build on the specific strengths of our respective 
businesses.” 
 Mr. Colson continued, “The company that has been 
split from Wilbert, Inc. – Wilbert Funeral Services, 
Inc. – is anchored by two of the most recognized and 
respected product lines in funeral service – Wilbert 
Burial Vaults and Cremation Choices. This separation 
will allow us to continue to build a focused, mission-

driven company that leverages these 
two brands while pursuing growth op-
portunities within funeral service.”
 The separation will not have a ma-
terial effect on the day-to-day lives of 
WFSI employees working at the com-
pany’s Broadview facility nor with the 

to focus on their respective business development op-
portunities and compete more effectively in their in-
dividual marketplaces,” commented C. James Mans, 
chairman of the Board of Directors.
 “This is an important and logical next step for our 
licensees, their customers and our employees who 
have a direct interest in the success of our funeral 
business,” said Wm. Anthony (Tony) Colson, presi-
dent and chief executive officer for WFSI. “We now 

operations of the Wilbert licensee network through-
out North America.
 Wilbert Funeral Services, Inc. is the leading single-
source supplier of burial vaults and cremation-relat-
ed products and services to North American funeral 
homes. From its offices in Broadview, the company 
licenses the right to manufacture burial vaults under 
the Wilbert trademark to a network of over 200 licens-
ees and sub-licensees throughout North America.

“All Men Are Cremated 
Equal: My 77 Blind 
Dates” now available on 
UndergroundHumor.com
WILTON,CT— Under-
groundHumor.com  is 
pleased to announce that 
mortician Elizabeth Fourni-
er’s book, All Men Are Cre-
mated Equal: My 77 Blind 
Dates, is now available in its 
bookstore. Elizabeth Fourni-
er is a writer, ballroom dance 
instructor, casino spokes-
model, wife, mother, and a 
small-town mortician who 
lives in Boring, OR.
 UndergroundHumor.com 
has also announced its Val-
entine’s Day Sweepstakes. 
Visit the website to see how 
you can win a signed copy 
of this great book and two 
solid chocolate caskets.
 UndergroundHumor.com 
is the funeral service profes-
sion’s subterranean source for 
gifts and novelties, featuring 

books, videos, t-shirts, scale 
models, antiques and more. 
Catalogs are mailed upon 
request or can be down-
loaded from their website at 
any time. For further infor-
mation, visit www.Under-
groundHumor.com or call 
toll-free at 1-800-961-6132. 

EDINA,MN— In their quick-read booklet, Being A Friend To 
Someone Who Is Grieving … what you can do and say, Barbara 
Moore and Dennis Williams list four major categories that 
should be addressed before someone takes on the challenge 
of helping someone through his or her grief. Strength, pa-
tience, trust and wisdom make up this list. But, even before 
they presented their list, they emphasized that the prospective 
caregiver take a close look at his or her own well-being. Physi-
cal soundness and a healthy mental state are qualities that are 
likely to play an important role in this endeavor.
 By providing these booklets to friends and family of those 
who have lost a loved one, funeral directors can ease the stress 
of those who choose to provide help to the survivors and 
minimize the hurt that some survivors experience from oth-
ers during the grief process.

Being A Friend to Someone Who Is Grieving … what you 
can do and say is available from the Grief Resources Catalog 
(www.griefresourcescatalog.com) and provides caregivers with 
critical information. Th e role of caregiver to a grieving person 
is not one that should be taken lightly since more than one 
person’s health may be at risk.
 A grieving person has a heightened sense of awareness of-
ten referred to as ‘skinlessness’. Th e grieving person is extra 
sensitive to things other people do and say. In this booklet 
Moore and Williams provide suggestions on how you can help 
a friend who is experiencing grief as a result of the death of 
a loved one. It includes things you can do and say as well as 
things you should not do and say. Th e authors discuss levels 
of commitment, how to avoid misunderstandings, dealing 
with new social situations and more. 
 Th e authors point out that staying in touch can be very im-
portant. Cards, letters and phone calls can mean a lot. An oc-
casional lunch or other social event wherein your friend’s grief 
and recovery are not the main topics of conversation can be 
very helpful. Send fl owers with a note expressing that your 
friend is in your thoughts. You might want to wait a while 
after the funeral to do this, though.
 Th e booklet is one of four that Moore and Williams wrote 
after they attended a grief support group following the 
deaths of their spouses. Th ey wrote the booklets after they 
witnessed the problems that their friends and fellow-griev-
ers experienced during that most-diffi  cult time. Th e other 
booklets provide suggestions for dealing with adult children 
and a surviving parent, widowers, and on the job situations 
with co-workers and managers. Th e booklets are 16 pages 
plus cover, 5½” x 8½”.
 Grief Resources Catalog (www.griefresourcesecatalog.com) 
carries more than 50 diff erent grief booklets, books, tapes and 
DVD’s – including the increasingly popular little booklets 
that will provide comfort for the grieving. For a free sample 
copy of Being A Friend to Someone Who Is Grieving … what 
you can do and say or additional information or a free, printed 
catalog or to order materials, contact Grief Resources Catalog 
on the Internet at www.griefresourcescatalog.com. Write to 
Grief Resources Catalog at 5021 Vernon Avenue, #209, Ed-
ina, MN 55436. Call or fax Dennis Williams at (952) 922-
3469. E-mail: williams@griefresourcescatalog.com. 
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Expanded Ownership accommodates Growing 
Demand at KMI Columbaria

Eternal Image Becomes a Fully Reporting Company 

Eternal Image Finalizes 
North American Distribution 

Arrangement with Wilbert 
Funeral Services 

FARMINGTON HILLS,MI— Eternal Image, Inc. 
(OTC:ETNL.PK), a public company engaged in the de-
sign, manufacturing and marketing of licensed brand im-
age funerary products such as caskets, urns, monuments 
and vaults, has announced that the Company’s registra-
tion statement on Form S-1 has been declared eff ective by 
the SEC. As a result of the 
registration process, Eternal 
Image has become a fully 
reporting company. The 
Company will now have 
an application submitted to 
FINRA (the Financial In-
dustry Regulatory Author-
ity) for approval to have its 
common stock traded on 
the Over Th e Counter Bul-
letin Board (OTC:BB). 
 “This is a major mile-
stone for our company,” 
said Clint Mytych, CEO, 
Eternal Image. “The SEC 
registration process took 
our team more than a 
year, including the pre-
filing preparation and 
drafting responses to the 
SEC’s customary Com-
ments. We have worked 
extremely hard to bring 
the Company this far.” 
 “It is our goal to be on 
the OTC:BB this winter, 
which will make the stock 
more transparent for our 
shareholders,” added My-
tych. “We believe the fu-
ture growth of Eternal Im-
age relies on the open rela-
tionship we have with our 
investors. We are elated as 
a company to have reached 
this critical stage. Th is po-
sitions us to for consid-
erable future growth and 
provides us with access to 
necessary growth capital.” 
 Eternal Image, Inc. also 
has announced that it has 
chosen Tantara Trans-
portation Group to man-
age its product logistics. 
Tantara provides Eternal 
Image with product re-
ceiving, warehousing, in-
spection, handling, and 
shipping in addition to 
other services. 

 “We are more than pleased to have a partner in 
Tantara,” said Mytych “Their attention to detail and 
customer service is exactly what Eternal Image needs 
considering the sensitive nature of our products. 
Their state of the art, computerized facilities bring 
enhanced efficiency to the warehousing and shipping 

of our product.” 
 Tantara was founded 
more than twenty years 
ago and has hubs in Mas-
sachusetts, Ohio, Califor-
nia, and Illinois in addi-
tion to southeast Michi-
gan. They began manag-
ing Eternal Image product 
earlier this year. 
 “Tantara is the com-
plete package,” said Don-
na Shatter, VP Oper-
ations, Eternal Image. 
“From brokering sea and 
air freight shipments to 
assisting with customs 
clearance to providing 
their own packaging and 
personal product inspec-
tions, I expect Tantara 
will be our 3PL provider 
for years to come.” 
 For more information 
on Tantara Transportation 
Group, please visit http://
www.tantara.com. 
 Eternal Image, found-
ed in 2002, is headquar-
t e red  in  Farmington 
Hills, MI. The compa-
ny is the first and only 
manufacturer and mar-
keter of licensed brand 
image funerary products. 
Currently, the company 
offers urns and caskets 
that feature licensed im-
ages from Major League 
Baseball, STAR TREK, 
Precious Moments, Col-
legiate Licensing Com-
pany, and the Vatican Li-
brary Collection, as well 
as pet urns featuring the 
American Kennel Club, 
and Cat Fanciers’ Associ-
ation. For more informa-
tion about EI, visit www.
EternalImage.net or call 
1-888-6-CASKET. 

FARMINGTON HILLS,MI— Eternal Image, Inc. (OTC:ETNL.
PK), a public company engaged in the design, manufacturing 
and marketing of licensed brand funeral products, announced 
that it has expanded its distribution with Wilbert Funeral Ser-
vices, Inc. of Broadview, IL, the largest vault manufacturer and 
marketer in the world, to include full distribution of its prod-
uct lines in the United States and Canada. 
 Under the agreement, which began in January, Wilbert’s net-
work of more than 200 dealers will off er Eternal Image (EI) 
licensed products featuring iconic sports, pop culture, collect-
ibles, religious, collegiate and pet brands. 
 “Th is agreement between Wilbert and Eternal Image assures 
that every funeral home in the US and Canada will have ac-
cess to our products through a central location, and that we can 
market our products consistently across states and provinces,” 
said Clint Mytych, CEO, Eternal Image. “We have worked 
extremely hard to reach this new level of market access, and 
we applaud Wilbert for its vision and confi dence in us and the 
future of the funeral industry.” 
 Th e agreement expands the understanding between the 
two companies that began in 2007, through which Eternal 
Image manufactures baseball appliqués and plaques that are 
used by Wilbert Funeral Services as a component in their 
vault products. 
 Eternal Image will continue to honor previous state and 
regional distribution agreements that currently reach across 
26 states. 
 Eternal Image, founded in 2002, is headquartered in 
Farmington Hills, MI. Th e company is the fi rst and largest 
manufacturer and marketer of licensed brand image funer-
ary products. Currently, the company off ers urns and cas-
kets that feature licensed images from Major League Base-
ball™, STAR TREK™, Collegiate Licensing Corporation™ 
and other well-known brands, as well as pet urns and garden 
memorial stones featuring the American Kennel Club™ and 
Cat Fancier’s Association™. For more information about EI, 
visit www.EternalImage.net or call 1-888-6-CASKET. 
 Wilbert Funeral Services, Inc. is the leading single-source sup-
plier of burial vaults and cremation-related products and ser-
vices to North American funeral homes. For more information, 
please call 888.WILBERT or visit www.wilbertonline.com.

North America’s Leading Burial Vault Manufacturer 
to Carry Full Line of EI Products

KIMBERLY,BRITISH COLUMBIA, 
CANADA— A growing demand 
throughout the U.S. and Canada for 
their patented columbaria system 
caused KMI Columbaria owners 
Harry and Sonia Stienwand to turn 
a strategic eye to their business.  Ironi-
cally, the increased demand was com-
ing at a time when they were looking 
to decrease their day-to-day involve-
ment in the company they had cre-
ated, nurtured and grown.   
 Th e solution was straightforward: 
their expanding business would ben-
efi t from new and expanded owner-
ship.  
 Within sixty days of meeting with 
the Stienwands, a new ownership 
team was in place.  On October 31, 
2008, Mark and Wendy Fynn and 
Allan Diemert joined the ownership 
and management team at KMI along 
with KMI general manager Derek 
Maher. Th ey bring to the company 
skills and experience in a variety of 

strategic areas, including real estate, 
advertising and financial services, 
complementing Maher’s ongoing con-
tribution as a fourth-generation funer-
al director.  Company founder Harry 
Stienwand, referred to as the “Ambas-
sador,” retains a minority interest in 
KMI and is under contract to provide 
stewardship during the transition.
 The team is enthusiastic about 
the growth opportunities for KMI 
and each is immersed in their roles.  
“When Harry told us initially that 
his was the best columbaria system 
in North American, we all agreed,” 
comments Mark Fynn, President.  
“Since the acquisition I have traveled, 
on average, 10,000 miles per month 
and have personally had the pleasure 
of hearing fi rsthand from customers 
that indeed KMI is the best system 
marketed in North America.”
 While the new owners have innova-
tive ideas for the growth of KMI, they 
are fi rm about maintaining the quality 

of products and service established by 
the previous owners.  “Quality, integ-
rity and innovation are the hallmarks 
of KMI,” notes Fynn.  “We pride our-
selves in being able to conceptualize 
and deliver projects that no one else 
can off er, as well as providing compre-
hensive answers for every columbaria 
need.”
 Most members of the new ownership 
group have a role in the sales function.  
In addition, their responsibilities and 
titles include: Mark Fynn, President 
and Director of Human Resources; 
Wendy Fynn, Marketing Director 
and Comptroller; Derek Maher, Gen-
eral Manager (a role he has had since 
2006); Allan Diemert, Project Man-
ager and Production Manager; and 
Harry Stienwand, “Ambassador” and 
Director of Research and Develop-
ment.
 Additional information is available 
at 1-888-562-4744 or www.kmi-
columbaria.com.

Advertising Works! FUNERAL HOME & CEMETERY 

NEWS
1-800-321-7479

CALL FOR COUNTS 
AND COSTS TO 

CUSTOMIZE YOUR 
MAILING PROGRAM

FORMATS AVAILABLE:
Self Adhesive Mailing Labels
• Barcodes Available
• USPS Cass Approved Paperwork 
 Available

Reports
• Include Name, Address & Phone
• Can Be Ordered Alone or for follow 
 up to Mailing Labels

CD-Rom or E-mail Files
• One Time Usage or Multiple Usage 
 Available

SELECT:
Funeral Homes

Cemeteries
Crematories

SORT BY:
State

County
and more...

Customize
Your

Direct Mail
Program

Customize
Your

Direct Mail
Program

TODAY!

Database Files
Reports

Mailing Lists  

Database Files
Reports

Mailing Lists  



Page B7 FEBRUARY 2009 FUNERAL HOME & CEMETERY NEWS S ec ti on  B



Page B8 FEBRUARY 2009FUNERAL HOME & CEMETERY NEWS S ec ti on  B

New Generation of 
Online Memorials help 
Preserve Family History 

Homesteaders Sponsors 
Handbook that Helps Cut 

Costs, Boost Revenue 

Homesteaders appoints Jack Stepanek and Dan 
Lodermeier to new sales positions

Apex Casket now offers Presidential Casket 

WEST DES MOINES,IA— Homesteaders Life Com-
pany Executive Vice President Steve Lang announced 
that Jack Stepanek has been appointed to the new 
position of vice president, account development ser-
vices. In addition, Dan Lodermeier will assume the 
new position of director, fi eld sales services.
  Stepanek’s responsibility will be for Homesteaders’ 
marketing organizations and strategic partners while 

Jack Stepanek

Dan Lodermeier

Lodermeier will manage 
the account executive 
organization that pro-
vides daily support to the 
company’s funeral home 
direct selling customers.
  “The purpose of this 
new structure is to cre-
ate greater focus on our 

director of account de-
velopment and was pro-
moted to vice president 
of sales in 2005.
 Lodermeier has a long 
history with Homestead-
ers and its account ex-
ecutive program. This 
successful program is 
comprised of a proven 
group of trusted consul-
tants committed to help-
ing funeral professionals 
achieve success. Loder-
meier was hired as Home-
steaders’ fi rst account ex-
ecutive in 1991. In 1994, 
he was promoted to sr. 
account executive and in 
1998 became regional di-
rector of the Midwestern 
territory. He managed the 
account executive team 
responsible for Minne-
sota, Iowa, Illinois, Indi-
ana, Wisconsin, and part 
of Missouri.
 Ho m e s t e a d e r s  L i f e 
Company has a singular 
commitment to the suc-
cess of its funeral home 
customers and to pre-
serving the value of fu-
neral service. Founded 
in Des Moines, Iowa in 
1906, the company is a 
national leader in the fu-
neral insurance industry 
and has been providing 
funeral insurance fund-
ing and support for more 
than 100 years. For more 
information about the 
company or its services, 
visit Homesteaders on 
the Web at www.home-
steaderslife.com.

two key but different 
distribution segments,” 
Steve Lang said. “We 
want to enjoy growth in 
both areas of our busi-
ness and through this 
sales department organi-
zation Dan and Jack will 
be able to concentrate 
their efforts on coopera-
tively meeting the differ-
ent needs of our custom-
ers.”
 A veteran pre-need sales 
professional, Stepanek’s 
career in funeral service 
began selling pre-need 
at a funeral home in his 
native, Cedar Rapids, 
IA. Demonstrating his 
commitment to families 
and passion for sales, 
he advanced quickly in 
the organizat ion and 
was promoted to general 
manager, responsible for 
five funeral homes and 
a cemetery. He expand-
ed his career and went 

to work for a pre-need 
funding provider which 
was soon purchased by 
Service Corporation In-
ternational (SCI), where 
he became a regional 
vice president. He joined 
Homesteaders in 2000 as 

“Survival Guide” Helps Funeral Directors 
Navigate Economy

WALL TOWNSHIP,NJ— If you are a death-care profes-
sional worried about your bottom line in this worsen-
ing economy, then it’s time to pick up a copy of “Th e 
Funeral Director’s Economic Survival Guide: A Com-
prehensive Handbook on How to Cut Costs and Boost 
Revenue.”

Homesteaders Life Company, a leading provider of 
funeral insurance funding and support, is proud to be 
the exclusive sponsor of the book, published by Kates-
Boylston Publications. “‘Th e Funeral Director’s Eco-
nomic Survival Guide’ is an important and timeless re-
source for every funeral home owner, manager and asso-
ciate,” said Dean Lambert, vice president of marketing 
for Homesteaders. “We are proud to share a leadership 
role with Kates-Boylston Publications in providing so-
lutions and resources to help you grow in service to the 
families of your community.”
 Inside, you’ll learn: how to cut costs during an econom-
ic crisis; tips on buying and selling in a tough market; 
how taxation might change in the months ahead; how 
to make the most out of preneed; marketing tips from 
an array of experts; and much more.

Th omas A. Parmalee, executive editor of Kates-Boyl-
ston Publications, noted that the Survival Guide includes 
16 chapters and is almost 80 pages long. “In these tough 
economic times, it’s imperative that funeral service pro-
fessionals run their businesses as effi  ciently as possible be-
cause that’s what their competitors are doing,” Parmalee 
said. “‘Th e Funeral Director’s Economic Survival Guide’ 
shows how fi rms can boost revenue in tough times while 
continuing to provide great service to families.”
 Th e book is available by visiting www.katesboylston.
com or by calling 800-500-4585. 
 A century old insurer founded 1906 in Des Moines, 
IA, Homesteaders Life Company is focused solely on 
funeral insurance funding and support. It is associated 
with more than 3,000 funeral homes and 8,000 licensed 
agents across the United States.
 Kates-Boylston Publications, based in Wall, NJ, is the 
publisher of American Funeral Director and American 
Cemetery magazines. Th e company also publishes Amer-
ican Blue Book of Funeral Service, a shipping directory; 
Funerals of the Famous, Funeral Service Insider and other 
publications that serve the funeral service industry. 

innovative, to our funeral directors. We 
have a continued commitment to pro-
vide the funeral industry with quality 
products in conjunction with competi-
tive pricing. Watch for more new prod-

uct releases in the coming weeks.
 To see Apex’s entire product line, go to 
www.apexcasket.com. Email any questions 
to sales@apexcasket.com. You can also call 
to request a catalog at 1-888-680-6800. 

POMONA,CA— Apex 
Casket is pleased to an-
nounce the Solid Elm-
wood Presidential Casket. 
The Presidential is hand 
rubbed for a high gloss 
finish with a gold trim 
line around the casket, 
and bronze hardware giv-
ing funeral homes a lux-
urious casket offering at 
a price that is affordable 
for even the most bud-
get minded family. These 
caskets feature a light 
champagne velvet bead-
ed spread and full lining 
along with a tailored pil-
low, suitable for male and 
female alike. 
 In addition to the Presi-
dential casket Apex con-
tinues to bring a full line 
of affordable quality cas-
kets, both traditional and 

Famento says 
obituaries are 
not just death 

notices, they 
are genealogical 

records

SAN FRANCISCO,CA— Families often use genealogy 
services to find out more about their ancestors. Now 
families can also turn to cemeteries and funeral homes 
that are using online memorials to save a permanent 
tribute to a loved one’s life.
 “When my family was looking for a way to record 
the stories of my grandmother’s life, all the online me-
morial offerings I saw were either too expensive or too 
limited in functionality. 
That’s why Famento was 
created, to make online 
memorials that are pow-
erful, yet easy to use and 
attractive,” says Famento 
co-founder Lauren Kwan.
 New memorial websites allow a family to capture a 
loved one’s life, and share it with their friends and fam-
ily. Some key features include:

Multimedia biography• 
More storage for photos and videos• 
Multimedia timeline of the person’s life• 
Storage for important documents and files• 
Collaborative creation by friends and family• 
Ease of sharing• 
Privacy controls• 
Network for friends and family to stay connected• 

 Online memorials are increasingly in demand as Baby 
Boomers search for unique ways to be remembered, 
and younger generations embrace new technologies. 
Families that want help in creating these next genera-
tion memorials can ask their local funeral homes and 
cemeteries. Many forward-looking funeral homes al-
ready make slideshows and DVD presentations. By 
partnering with services like Famento, funeral homes 
can bring these presentations online.
 Famento partners, such as Byrgan Cremation, start-
ed offering the Famento memorials as a value-added 
personal service to his customers. “We are a family 
owned business, so families are impressed that I can 
offer these online memorials. I am even going back 
to previous customers to create online memorials for 
them. It is easy to set up, and my customers have all 
been enthusiastic,” says Don van Straaten, owner of 
Byrgan Cremation.
 A multimedia online memorial helps preserve a loved 
one’s lasting legacy, whether a family chooses a tra-
ditional burial, green burial, or cremation. Funeral 
homes and cemeteries looking to provide excellent 
personalized services for their customers are invited 
to join Famento’s partnership program.
 Famento Inc. is based in San Francisco. Th e company is 
dedicated to creating social tools that help people capture 
and share their interests and personal stories. For more in-
formation, contact Famento Inc., at (415)845-6663, email 
lauren.kwan@famento.com or visit www.famento.com.
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Church Chair® introduces 
The Defi ant Chair™

The Defi ant Chair

pany made its very first chair. For more information 
on their environmental policy, please visit http://www.
churchchair.com/environmental_data.php
 If you are in the area, be sure to visit the Chair Fac-
tory Outlet located in Rome, GA.
 Visit www.churchchair.com, email sales1@church-
chair.com, or call 800-331-5411 to request more infor-
mation. Ask about the free Sample Chair Program.

Bahamas, and transporting 
a stone with a total weight 
of approximately two and 
a half tons. Th e family was 
delighted with the monu-
ment. “Tom Evans and his 
group did a great job for 
us,” said Birkhead, “I was 
honored to do business 
with an honest company 
from my hometown. Th ey 
handled the project with 
sensitivity and compassion, 
overcoming many obstacles 
to deliver a truly beautiful 
stone on time.”
 “Whether a monument 
is destined for a local Lou-

Evans Monument Company selected to construct 
Anna Nicole Smith’s Memorial 
LOUISVILLE,KY— Louis-
ville-based Evans Monu-
ment Company was se-
lected to design and build 
the late Anna Nicole Smith’s
memorial. Representatives 
from Evans Monument 
Company recently traveled 
to the Bahamas to over-
see the installation of the 
memorial which was to be 
installed prior to a special 
service held on her birth-
day, November 28. Smith, 
American model, actress 
and television personality, 
died unexpectedly on Feb-
ruary 8, 2007. Th e memo-
rial marks the graves of both Smith and her son, Daniel.
 Th e memorial is made of polished black granite and mea-
sures six feet long and fi ve feet wide. Th e cemetery where 
Smith is buried in the Bahamas has specifi c requirements 
that only permit fl at markers, but an exception was made 
for Smith’s stone. Th e design includes intricate etchings 
of Smith and Daniel as well as a large center etching of 
her favorite photo of the two of them together. In addi-
tion, it includes inscriptions for Smith, Daniel and her late 
husband, J. Howard Marshall, II. A portion of Marshall’s 
cremains were buried with her.
  “We understand the importance of family, and therefore 
design and create memorials that tell stories in stone,” said 
Tom Evans, Jr., co-owner of Evans Monument Company. 
“We were honored to work closely, here in Louisville, with 
Larry Birkhead on Ms. Smith’s memorial. Th e result was a 
stunning monument that refl ects her beauty, her zest for 
life and her devotion to those she loved. Her monument 
will be admired by people from around the world for years 
to come.”
 Larry Birkhead, father of Smith’s daughter Dannielynn, 
and Howard K. Stern, the executor of her estate, joined Ev-
ans in the Bahamas for the unveiling of the memorial. Ev-
ans said that the biggest challenge in completing the project 
was timing due to customs procedures in the U.S. and the 

isville cemetery or being shipped to a cemetery hundreds 
of miles away in the Bahamas,” said Evans, “it receives the 
same attention as a monument being built for a member 
of our own family. It wasn’t easy, but we invested the time 
and eff ort necessary to ensure the memorial was installed 
in time for Ms. Smith’s birthday.”
 Evans Monument is owned by Tom Evans, Jr. and other 
family members, including his father, Tom, Sr., originally of 
Tompkinsville, KY. Th eir work can be seen in all local Lou-
isville cemeteries, including Historic Cave Hill. Th ey also 
design monuments for families throughout the country.
 To see pictures of Smith’s memorial as it was being in-
stalled, please visit www.evansmonument.com. 
 Evans Monument Company, a family owned fi rm, is 
committed to serving families by providing personal ser-
vice by experienced and highly trained craftsmen. Products 
range from small single markers to large estate monuments. 
Th ey off er a large variety of both granite and marble from 
quarries located throughout the world. Th ey use only the 
best quality granite and cover each memorial produced 
with a perpetual warranty.
 Evans Monument Company is located at 3204 Bard-
stown Road in Louisville. For more information, please 
visit www.evansmonument.com or call, toll-free, (866) 
458-1434.

The Defiant Chair™ is 
one of Church Chair’s 
best buys.
 Church Chair® is an 
American-owned, fac-
tory-direct American 
Made chair manufac-
turer with its two fac-
tories located in Rome, 
GA and offices located 
in Rome, GA and in 
England. They manu-
facture custom-made 
chairs for all purposes 
that are shipped world-
wide (50 U.S. states 
and 49 countr ies ) . 
Their chairs have been 
99% recyclable since 
1985 when the com-

ROME,GA— The Defiant Chair™ is the newest ad-
dition to Church Chair’s impressive chair line. This 
chair was designed and named specifically to defy high 
prices and cheap imported chairs. Made in America in 
their own factory, you can expect the same high qual-
ity, comfort, durability, elegance, value and legend-
ary customer service as in all Church Chair® seating. 

SEND US 
YOUR NEWS

PO Box 5159, Youngstown, OH 44514
Fax (800)321-9040

press_releases@nomispublications.com
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Removals • Embalming
Transportation

~
Graveside Directing
Cremains Scattering

~
Reliable 24 hour Service!

P.O. Box 1861
Greenville, SC 29602
Fax (864) 278-0190

( 8 7 7 )  8 0 8 - 3 8 4 1

www.Carol inaFuneralServices .com

Providing Excellent Service Since 1995

P.O. Box 12684
Charleston, SC 29422

Fax (843) 762-2572

SOUTH CAROLINASOUTH CAROLINA

Columbus

COLUMBUS TRADE & LIVERY
Central Ohio’s Most Trusted Trade Service

John E. Simeone
President and Owner
Phone 614-403-0295

Minutes to Port Columbus International Airport
Service from the Franklin County Coroner’s Offi ce, as well as any nursing home 

or private residence located in Franklin County and central Ohio.
Convenient to the following Hospitals:

Children’s Hospital  Mt. Carmel West Medical Center
Doctors Hospital North  Ohio State University Hospital East
Doctors Hospital West  Ohio State University Medical Center
Fairfi eld Medical Center  Riverside Hospital
Grady Memorial Hospital  Mt. Carmel/St. Ann’s Hospital
Mt. Carmel East Hospital

•  Quality Embalming
•  Graveside Services
•  Full Service Shipping and Cremation
•  Removals/Transfers to and from Any Location

  C

T

  L

Reliable • Professional • Reasonable

24 Hour Pager 1-800-309-4548 

OHIOOHIO

RATES: 1/2” ad $170   •   3/4” ad $205   •   1” ad $245   •   2” ad $405   •   3” ad $535   •   4” ad $635   •   5” ad $745
COLOR: 1/2”, 3/4”, 1” and 2” ads, add $75    •    3”, 4” and 5” ads, add $100

All Shipping Directory ads run for 12 months and are to be prepaid. 
Deadline is the 5th of the previous month. Ad rates are for camera ready copy.

Mail to: Funeral Home & Cemetery News, PO Box 5159, Youngstown, OH 44514  •  Call 800-321-7479  •  Fax 800-321-9040  •  E-mail info@nomispublications.com

DIRECTORYDIRECTORYShipping

Orlando

Serving ONLY the Central Florida Area.

So you can tell your families, 
“Yes, I have a friend there!”

ROBERT BRYANT
A shipping service you can depend on.

877-SHIP2YOU
877-744-7296

24/7
Shipping or 

Cremation

Family Owned and Operated. 
A Robert Bryant Funeral and Cremation Chapel

321 E. Michigan Street, Orlando, FL 32806

toll free 

Boston

FAGGAS
EMBALMING SERVICE

1-800-222-2586
(617) 923-0416

551 Mt. Auburn St. - Exit 17 Off Mass. Pike
P.O. Box 169  Watertown, MA 02471

Nick Faggas, CFSP  •  Adrianne & George Faggas

DREW REMOVAL SERVICE
(301) 218-4329

CALL US WHEN YOUR IMAGE MATTERS...
SERVING WASHINGTON DC • MARYLAND • NORTHERN VIRGINIA

• Embalming • Ship-Outs
• Removals • Refrigeration
•  Arlington Cemetery Drop-Offs

•  Transport up to 400 Miles
•  Dulles Airport  •  BWI Airport  •  Reagan Airport

•  DCMEO / Baltimore MEO / Virginia MEO
•  Complete Shipping starting at $795.00

(Excludes Airfare and Permit Fees)

NOT AFFILIATED WITH ANY PUBLIC FUNERAL HOME

TODD W. DREW
LICENSED DIRECTOR & EMBALMER

HARTFORD TRADE SERVICE
ON SITE CREMATORY

Kevin K. Riley, Funeral Director

860-282-4500
Cell 860-559-7728
Fax 860-282-0393

Serving the Chief Medical Examiner’s Offi ce
and All of Connecticut

456 Tolland St., East Hartford, Connecticut 06108

Convenient To All
Local Hospitals
Area Convalescent
Homes
Connecticut Hospice
Inc. In Branford

24 Hr Professional
Service
Full Shipping and
Cremation Services
Service in the Trade
Service for 23 Years

TW TRANSPORT SERVICES
2578 Enterprise Rd, Ste 216, Orange City, Florida 32763

(386)316-4500
Transportation of Disinterments Out of Town or Out of State
Airport Receiving or Ship-Outs and Long Distance Removals

Lic. # FR178

RALEIGH - DURHAM - CHAPEL HILL - BURLINGTON

A
S

H
E

V
IL

LE
 - 

M
O

R
G

A
N

TO
N

 - 
H

IC
K

O
R

Y 
- S

TA
TE

S
V

IL
LE

M
O

O
R

E
S

V
ILLE

 - W
ILK

S
B

O
R

O
 - M

T A
IR

Y - B
O

O
N

E
 - E

LK
IN

GREENSBORO - WINSTON SALEM - HIGH POINT - MOCKSVILLE

DIRECTOR SERVICES
SERVING NORTH CAROLINA & NEIGHBORING STATES

EMBALMING  •  REMOVALS  •  SHIPPING
TRANSPORT  •  CREMATION SERVICES

AFFORDABLE SERVICES

DS

SERVING
GREENSBORO - RALEIGH - CHARLOTTE

AIRPORTS

336-751-3111
336-655-9654 CELL

336-679-8871
336-751-1107 FAX

LET US BE YOUR CAROLINA CONNECTION
Providing Quality Service for the Funeral Director for over 25 Years

25
YEARS

CONNECTICUTCONNECTICUT FLORIDA FLORIDA Continued

MASSACHUSETTSMASSACHUSETTS

NORTH CAROLINANORTH CAROLINA

MARYLANDMARYLAND

THE SHIPPING THE SHIPPING 
DIRECTORY DIRECTORY IS IS 

CONTINUED ON CONTINUED ON 
THE NEXT PAGETHE NEXT PAGE

SCARANO SHIPPING

• First-rate, on-site embalming procedures  
that ensure remains arrive from Florida 
in quality condition.

• The promise that you will never lose 
your rightful casket sale to a Florida 
funeral home.

• One guaranteed price without the risk of 
hidden charges, add-ons or extra fees.

1-800-423-5901
www.scaranoshipping.com

When you select Scarano Shipping 
you receive prompt, personal service 

without the risk.

Family owned and operated

- NO CASKET SALE -
Joseph A. Scarano

Owner

Anywhere 
in Florida!

24 hours a day, 7 days a week
Joe Scarano will answer your call 

personally!

FLORIDAFLORIDA

Northeast Funeral Service, Inc.
“One Call Takes Care Of It All”

(718) 683-2710
Ship Out • Ship In

 Direct Cremations • Direct Burials
Removal • Embalming

101-07 101st Avenue Matthew Fantasia
Ozone Park, NY 11416 Anthony D’Angelo

NEW YORKNEW YORK

SOUTHWEST FLORIDA

Fort Myers 
Memorial Gardens
“S.W. Florida’s Finest and Most 

Trusted Shipping Service”

Serving

FORT MYERS, FLORIDA 33907

FFDA

We Work With You,
Not Against You!

877-936-0555
Fax 239-425-9233

Independently 
Owned and 
Operated 
Since 1954

Fort Myers, Cape Coral,
North Fort Myers, Estero,

Bonita Springs, Lehigh Acres, Naples, 
Port Charlotte, & Punta Gorda

Glenn Pomerantz
Managing Director

TO PLACE YOUR AD HERE
CALL 1-800-321-7479
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DIRECTORYDIRECTORYShipping CONTINUED

DREW REMOVAL SERVICE  (301) 218-4329
SERVING WASHINGTON DC • MARYLAND • NORTHERN VIRGINIA

SEE OUR AD IN MARYLAND

TO PLACE YOUR AD HERE
CALL 1-800-321-7479

VIRGINIAVIRGINIA

VA# 703-339-5230
DC# 202-583-0009

24 HOURS • 7 DAYS

Serving:
Washington, DC • Maryland • Northern Virginia

Embalming • Removals • Ship-outs • Transporting
All Military Cemetery Drop-off

Licensed Embalmers (DC • MD • VA)

Specializing in Infectious Disease Cases – Call for Price

$69500
Excluding airfare, fi ling

and permit fees.

ANDRE SANDERS & SONS
MORTUARY SERVICES

SLOAN TRANSFER SERVICE, INC.SLOAN TRANSFER SERVICE, INC.
Fully Licensed Service • Ship In • Ship Out

David J. Sloan, Sr., Owner and Operator
David J. Sloan, II, LFD

4340 Granby Rd, Dale City, VA 22193

TOLL FREE (877) 580-7481 • (703) 580-7480(877) 580-7481 • (703) 580-7480
FAX (703) 580-8485(703) 580-8485

Ronald Reagan Washington National Airport (DCA)
Washington Dulles International Airport (IAD)

Richmond International Airport (RIC)

We are honored to provide military interments at
 Arlington, Quantico and Culpeper National Cemeteries.

We provide traditional funeral services, cremation services, long 
distance ground transportation, shipping and receiving services, 

disinterments/reinterments, videograph and photograph services.

Located just south of our nation’s capital. 
Serving the Washington, DC/Virginia Area.

VIRGINIAVIRGINIA  Continued WISCONSINWISCONSIN

MMILLER ILLER MMORTUARY ORTUARY SSERVICESERVICES
NEAR AIRPORT + HOSPITALS + M.E. OFFICE

Most cases shipped in 24 hours.

Th e quality of our work speaks for itself.

Your Funeral Director in Southeastern Wisconsin

1-866-605-15241-866-605-1524
WE WILL MEET OR BEAT ANY PRICE

www.miller-reesman.com

1-800-321-7479

Customize 
Your Direct 

Mail Program

SUBSCRIPTIONSUBSCRIPTION

Name _________________________________________________

Address  ______________________________________________

  ________________________________________________

City __________________________________________________

State ___________________  Zip __________________________

Phone  ________________________________________________

Signature  _____________________________________________

Return To:

PO Box 5159
Youngstown, OH 44514

Master Card, Visa,  American Express 
and Discover Orders:

1-800-321-7479
Fax 1-800-321-9040

FUNERAL HOME & 
CEMETERY NEWS

FUNERAL HOME & 
CEMETERY NEWS

ANNUAL SUBSCRIPTION
R $20.00 Subscription
R $40.00 First Class
R $50.00 Canada & Mexico 
R $65.00 Outside North America 
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It ’s i n t heIt ’s i n t he

C l a s s i f i ed sC l a s s i f i ed sC l a s s i f i ed sC l a s s i f i ed s

Looking to purchase your own business or recruit help?
Selling a funeral business, hearse, limousine or business equipment?

NEWS
FUNERAL HOME & CEMETERY

Family Owned and
Operated Since 1974

P r e v i o u s l y  P u b l i s h e d  a s  t h e  Y B  N e w s  •  S t i l l  t h e  P l a c e  f o r  Yo u r  N e w s !

It ’s i n t heIt ’s i n t he

Free Online Link(s) - Complete if Applicable

E-mail: _____________________________________________________

Website: ___________________________________________________

 Antique Cars/Equipment     Business Equipment     Business Opportunities     Consultation Services     Funeral Business For Sale  

 Funeral Business Wanted     Hearses/Limousines     Help Wanted     Miscellaneous     Position Wanted     Wanted To Buy

It ’s i n t he

C l a s s i f i ed sC l a s s i f i ed s
To place your ad in the Funeral Home & Cemetery News, complete the form below. Rates shown are for ads containing 50
words or less. For larger ads write, call or e-mail to receive quote. Deadline is the 5th of the previous month of publication.
All ads will also appear in the Classifi eds Online, including E-mail or Website links if applicable. Online advertising will appear
on our website at www.nomispublications.com within 5 working days from receipt of ad and payment. Sorry, no refunds
are given for ads cancelled after appearing in the Online Classifi eds.

1 Issue $50.00  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Online Photo $20.00 . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Online and In Print Photo $35.00 . . . . . . . . . . . . . . . ____________

Ad Border $5.00 . . . . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Reply Number $8.00 . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Color Background (includes ad border) $10.00 . . . . . ____________

                                                                       TOTAL ____________  

Name ________________________________________________________

Address ______________________________________________________

City ______________________________St ____ Zip __________________

Phone _______________________________________________________

 M/C  Visa  AmEx  Discover  Check

Card # _____________________________________Exp. Date _________

Signature ____________________________________________________
Required on all orders

Return to: Nomis Publications, Inc., PO Box 5159, Youngstown OH 44514
800.321.7479 • Fax 800.321.9040 • www.nomispublications.com

Ad copy:

3 Issues $125.00 . . . . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Online Photo $35.00 . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Online and In Print Photo $65.00 . . . . . . . . . . . . . . . ____________

Ad Border $15.00 . . . . . . . . . . . . . . . . . . . . . . . . . . . ____________

Reply Number $24.00 . . . . . . . . . . . . . . . . . . . . . . . . ____________

Color Background (includes ad border) $30.00 . . . . . ____________

                                                                       TOTAL ____________

If photo option has been chosen, please attach a quality photo or e-mail jpg fi le, resolution 
72 dpi for online only or 300 dpi for online and in print to: cindy@nomispublications.com    
subject line: Classifi ed Ad Photo

It ’s i n t he

From selling a funeral business to miscellaneous products 
Funeral Home & Cemetery News Classi  eds have it all!

Classified Categories:
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Antique Cars/Equipment 1 Funeral Business For Sale 5

Rates

Prices Subject to Change without notice.
No Refunds.

PLEASE NOTE:
We do not take responsibility for 
our boxholders. We hope they will 
respond promptly in a responsible 
manner. PLEASE! DO NOT ask us to 
contact Boxholders. Contact can 
only be made in writing. NO in-
formation will be given regarding 
boxholders.

Th e Funeral Home & Cemetery News does not 
guarantee that the items, positions or services 

advertised are still available, or that the person 
inquiring about the ad will obtain a response.

1 Issue .......(up to 50 words)  ....... $ 50.00
3 Issues ......(up to 50 words)  ....... $125.00

ADDITIONAL COSTS
PER ISSUE

Additional Words ........................$  .30
Box Reply Number ..................... $ 8.00
Boxed Border .............................. $ 5.00
Color Background ...................... $10.00

(Color Background Includes Boxed Border)

All ads appear online at 
www.nomispublications.com

       Mail to: 

PO Box 5159, Youngstown, Ohio 44514

Fax to: 1-800-321-9040
Call: 1-800-321-7479

E-Mail: info@nomispublications.com

Order online at: 
www.nomispublications.com

ADSADSClassified

FUNERAL HOME & 
CEMETERY NEWS

DEADLINE IS 
THE 5th OF THE 

PREVIOUS MONTH

GET A JUMP ON YOUR GET A JUMP ON YOUR 
CLASSIFIED ADVERTISINGCLASSIFIED ADVERTISING

To place an ad 
or to view ads 

prior to publication 
in the 

Funeral Home 
& Cemetery News, 
visit our website at

www.nomispublications.com

Antique Cars/Equipment ................................................................................................................ 1
Business Equipment ....................................................................................................................... 2
Business Opportunities ................................................................................................................... 3
Consultation Services ..................................................................................................................... 4
Funeral Business For Sale ................................................................................................................ 5
Funeral Business Wanted ............................................................................................................... 6
Hearses/Limousines ........................................................................................................................ 8
Help Wanted ................................................................................................................................. 9
Miscellaneous .............................................................................................................................. 10
Position Wanted .......................................................................................................................... 12
Wanted to Buy ............................................................................................................................. 13

DEPARTMENT INDEXDEPARTMENT INDEX

Transport your horse-drawn 
hearse without spending 
thousands of $$$ on an 
enclosed trailer. Custom 
made covers are the answer. 
These covers are waterproof 
and have a soft backing to 
protect the finish on your 
hearse. I have transported re-
stored hearses through heavy 
thunderstorms and wind, 
without any damage. Table 
ornaments for a horse-
drawn S&S, and horse-
drawn hearses for sale. For 
more information, contact 
Art Pagel – 262-675-6471 or 
262-339-9300. 1JFM

Funeral Home and 
Business For Sale

Upscale Manayunk-Philadel-
phia. Across from Catholic 
Church. 3 BR, marble bath and 
kitchen, DR, LR, 7 closets. Only 
$375,000. Reply 609-748-
1369 or 215-483-3512. 5DJF

Upstate New York Funer-
al Home for sale. Fam-
ily owned, 4 bedroom family 
quarters upstairs, excellent 
one person business, quali-
fi ed, fi nancially responsible in-
quiries only. Email fddekalb
@gmail.com. 5FMA

HEARSES  WANTED!

LATE-MODEL HEARSES WANTED
Selling Outright? Trading? TRAC Lease Ending?

Grand Rapids, MI
PH: 888-432-7737 or 616-538-8100

or, offer on-line at www.hearseswanted.com

FORMATS AVAILABLE:
Self Adhesive Mailing Labels
  Barcodes Available
  USPS Cass Approved Paperwork Available

Reports
  Include Name, Address & Phone
  Can Be Ordered Alone or for Follow up to    
 Mailing Labels

CD-Rom or E-mail Files
  One Time Usage or Multiple Usage Available

SELECT:
Funeral Homes
Cemeteries
Crematories

1-800-321-7479

CALL FOR COUNTS & COSTS 
TO CUSTOMIZE YOUR MAILING PROGRAM

  SORT BY:
State
County
More...

Customize Your
Direct Mail

Program

Customize Your
Direct Mail

Program

TODAY!

Database Files
Reports     

Mailing Lists  

Database Files
Reports     

Mailing Lists  
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  SPECIALTYSPECIALTY HEARSE & LIMOUSINE HEARSE & LIMOUSINE 
SALES CORP.SALES CORP.

Family Owned and Operated for Three GenerationsFamily Owned and Operated for Three Generations

PHONE 800-349-6102PHONE 800-349-6102  ••  FAX 516-349-0482 180 DUPONT STREETFAX 516-349-0482 180 DUPONT STREET  ••  PLAINVIEW, NY 11803PLAINVIEW, NY 11803

SPECIALTYHEARSE.COMSPECIALTYHEARSE.COM

WE HAVE THE LOWEST PRICES!WE HAVE THE LOWEST PRICES!

FREE DELIVERYFREE DELIVERY
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Price: $12,875
Stock No: 6380

Miles: 78,600

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $25,250
Stock No: 6338

Miles: 22,215

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $22,750
Stock No: 6255

Miles: 80,473

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $23,145
Stock No: 6284

Miles: 45,703

Color: Thunder Gray

Vinyl Roof Color: Black

Body Type: Limousine

Price: $23,500
Stock No: 6414

Miles: 51,896

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $33,975
Stock No: 6320

Miles: 41,224

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $19,999
Stock No: 6471

Miles: 76,376

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $24,650
Stock No: 6303

Miles: 64,139

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

Price: $29,000
Stock No: 6415

Miles: 75,068

Color: Black

Vinyl Roof Color: Black

Body Type: Limousine

2000 LINCOLN2000 LINCOLN 2003 CADILLAC2003 CADILLAC 2003 CADILLAC2003 CADILLAC

2003 CADILLAC2003 CADILLAC 2003 CADILLAC2003 CADILLAC 2004 CADILLAC2004 CADILLAC

2004 CADILLAC2004 CADILLAC 2005 CADILLAC2005 CADILLAC 2005 CADILLAC2005 CADILLAC

Internet Manager - Maurizio "MO" Misilli   E-mail maurizio@shasco.com   Cell 516-816-9065
New Jersey Offi ce – Joe Vasta    E-mail jv4203@verizon.net   Phone 201-851-7492  

Volume Dealer of the Year 2008 Dealer of the Year 2008

ADSADSClassified

Family owned funeral 
home, real estate available. 
Established 1994, located in 
southwest Florida, wonderful 
opportunity, 100+ calls, low 
cremation rate, illness forced 
sale. Reply to: Nomis Publi-
cations, Inc., PO Box 5159, 
Dept. 656, Youngstown, 
OH 44514. 5DJF

RURAL ARIZONA 
FUNERAL HOMES

Two funeral homes and four 
bedroom family residence. 
One hour from Phoenix area 
with excellent growth poten-
tial. 100 cases yearly, extensive 
pre-need sales, mostly tradi-
tional services. Family owned 
for 58 years. Qualifi ed fi nan-
cially responsible inquiries 
to 520-363-5353 or e-mail 
azmortuary4sale@yahoo.
com. 5DJF

Established for over 
75 years, this beautiful 
historic funeral home 
does 50-70 cases per 
year and carries less than 
3% accounts receivable. 
Has over a million dollars 
in pre-need contracts. 
Live, work and play in the 
beautiful Sangre de Cristo 
Mountains of northern 
New Mexico. Real es-
tate can be included in 
the price if buyer so de-
sires, however funeral 
home space is available 
for lease. Serious inqui-
ries only, please email 
mainoffi ce505@yahoo.
com or phone (505)328-
5864. 5BJFM

ALABAMA FUNERAL 
HOME AND CEMETERY 

FOR SALE
OWNER MUST SELL this great 
small funeral home and cem-
etery in Northeast Alabama.  
Funeral home handles 55 cases 
per year and fi fty year old 17 
acre cemetery handles 45 in-
terments. Email me today 
for more information: clift-
dempsey@gmail.com. 5FMA

Afro American Funeral 
Home in Central  Mis-
souri. 70+ cases. Excel-
lent location and facilities. 
(660)584-7000. 5FMA

HEARSE & LIMOUSINE 
MATCHED SET

Matching set 2001 Eu-
reka Cadillac Hearse with 
37K miles and 2001 Cadil-
lac 65” 24-hour car with 
46K miles with fl ip seats.  
Both black vinyl roofs on 
silver. Southwest PA fu-
neral home. Excellent con-
dition, no defects. Seri-
ous inquiries only. Hearse: 
$33,900. Limo: $27,900. 
Email paul@h-fs.com or 
call 412-580-3586. 8CDJF

2004 Lincoln Eagle Elite 
Hearse and Matching 
2003 LCW 6-Door. Hearse 
with electric table, half-
crown roof, wig-wags, 
strobes, under 16K miles. 
Limousine with 3” raised 
roof, under 6K miles. Both 
cars garaged. Southern 
California. Pristine, current 
model and in new condi-
tion. Priced to move! For 
more information and 
pictures go to www.
tributeenterprises.com 
and click “inventory” or 
call 562-715-4594. 8CJFM

1993-1999 Cadillac 
Coach and Limousine Parts

Shipped Nationwide

Mullen Coach, LLC 
800-548-4040 

www.MullenCoach.com
 8CFMA

2004 S&S Cadillac Six-
Door Family Car. Cotil-
lion White with Dark Roy-
al Blue elk grain top. Blue 
leather. Includes center 
seat, comfort rear seat, 
chrome wheels, 47” cen-
ter doors, vinyl on doors 
and sail panels, recessed 
full spare tire, plus much 
more. One owner, 9,700 
miles. As new! (570) 368-
1771. 8CFM

Funl Busn For Sale Cont’d 5 Hearses/Limousines 8

Tell them 
you saw 
their Ad 
FUNERAL HOME & 
CEMETERY NEWS

To Place 
Your 
Classifi ed 
Ad ...

FUNERAL HOME & 
CEMETERY NEWS

Classifi eds 
Online

CLASSIFIEDS ONLINE 

Call 1-800-321-7479 
or visit our website at 

www.nomispublications.com
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1989 Black S&S Cadillac 
Hearse. 45k miles, blue in-
terior, nail proof tires, ga-
rage kept, very clean! Asking 
$3,000. Contact James Hen-
ry (856) 547-3875, dmcgee@
henryfuneralhome.com. 8F

Richard Palandech
2009 Chevy Express Van w/casket
 table & entry ramp
2009 Chevy Suburban w/entry ramp
2004 Chev Astro Van w/casket tbl, blu
2000 Chevy Suburban w/casket table 
 & entry ramp
1995 Chevy Astro Van, gray
1994 Cad Eureka Coach, blk, 36k mi
1994 Chevy Suburban, blue/silver
1992 Chevrolet Astro Van, blue
1990 Cadillac Funeral Coach, blk
1988 Cadillac Superior Coach, slvr/slvr
Call (708) 423-4747

8BF

1996 Cadillac Fleetwood 
Coach. 47K miles, white 
with blue vinyl top and inte-
rior, good condition, $6,500 
or best offer. Call Shane at 
409-727-2227 for more in-
formation. 8F

New 9000 sq. ft. state-of-the-art 
Diagnostic and Total Repair Facility 
designed for you

31920 Vine Street  •  Willowick, Ohio 44095  •  (440) 516-5466 (LIMO)
MIKE URDA - OWNER

We understand 
the needs of the  Limousine 

and Funeral Industries
ASE Certifi ed Technicians 

We honor most Coach Builder Warranties

www.limotecserv.com

Hearses/Limousines Cont’d 8

ADVERTISING WORKS
FUNERAL HOME & 
CEMETERY NEWS

YEARLY SUBSCRIPTIONS:
R $20.00 Subscription     R $40.00 First Class     

R $50.00 Canada & Mexico     R $65.00 Outside North America 

Name _______________________________________________
Address  ____________________________________________

 _____________________________________________
City ________________________________________________
State ________________________Zip ____________________
Phone  ______________________________________________
Signature  ___________________________________________

Return To:
PO Box 5159
Youngstown, OH 44514

1-800-321-7479
Fax 1-800-321-9040

Master Card, Visa,  American Express and Discover Orders:

SUBSCRIPTIONSUBSCRIPTIONFUNERAL HOME & 
CEMETERY NEWS

FUNERAL HOME & 
CEMETERY NEWS
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2000 LINCOLN EAGLE BLACK EXT, BLACK INT W/49,600 MILES
1998 CADILLAC EUREKA BLACK EXT, BLACK INT W/55,285 MILES

1994 CADILLAC SUPERIOR HEARSE, WHITE EXT & BLACK INT 41,000 MILES 

 CONAWAY’s
P.O. BOX 1132, UNIONTOWN, PA 15401

8 0 0  3 3 3  2 5 3 3
724 439 8800 / FAX: 724 439 6404

VISIT OUR WEB PAGE AT:
www.conawaysales.com

FINANCING THROUGH TCF EQUIPMENT FINANCE
WE ARE ABLE TO STRUCTURE YOUR FINANCE 

TO SUIT YOUR NEEDS. 

FINEST USED VEHICLES IN THE COUNTRY!!!

SERVING THE FUNERAL INDUSTRY 
FOR 42 YEARS!!!

WILL SHIP ANYWHERE IN THE COUNTRY
REASONABLE RATES.....WE ALSO SHIP OVERSEAS

WORLD WIDE SUPPLIERS SINCE 1971
LET US HELP YOU WITH YOUR LETTER OF

CREDIT AND FREIGHT FORWARDING NEEDS

ONE STOP FOR EVERYTHING - SERVICE
AND REPAIRS - RESTORATION AND

CONVERSIONS - IN HOUSE STATE OF
THE ART BODY SHOP - LOANER UNITS

NO NEED TO LOOK ANYWHERE ELSE -
WE HAVE IT ALL!!

CALL FOR INFORMATION ON THE VEHICLES SHOWN AND FOR OUR COMPLETE LIST OF ADDITIONAL LOW MILEAGE UNITS

8 0 0  3 3 3  2 5 3 3

2009 CADILLAC ESCALADE W/FULL CONVERSION
BLACK EXTERIOR, GRAY INTERIOR

IF YOU ARE CONSIDERING LEASING:

2003 CADILLAC S&S 47” 6-DOOR LIMOUSINE
WHITE EXTERIOR, BLUE INTERIOR W/25,408 MILES

2005 LINCOLN S&S 46” 6-DOOR LIMOUSINE
WHITE EXTERIOR, BLUE INTERIOR W/8,423 MILES

2001 LINCOLN S&S 6-DOOR LIMOUSINE
BLACK EXTERIOR, BLACK INTERIOR W/48,305 MILES

NOT PICTURED NOT PICTURED
1999 CADILLAC S&S 6-DR LIMOUSINE, BLK EXT & BLUE INT W/38,420 MILES

1996 CADILLAC 6-DOOR W/FLIP SEAT, SILVER EXT W/33,500 MILES

2006 LINCOLN S&S 6-DOOR W/20,853 MILES
BLACK EXTERIOR, BLACK INTERIOR

1999 CADILLAC EUREKA 6-DOOR LIMOUSINE
BLACK EXTERIOR, BURGUNDY INTERIOR W/12,400 MILES
NOT PICTURED-BLACK EXT & BLUE INT, ONE OWNER

2006 CADILLAC S&S MEDALIST COACH W/22,000 MILES
SILVER EXTERIOR, BLUE INTERIOR

2003 LINCOLN FEDERAL COACH W/40,279 MILES
BLACK EXTERIOR, BLACK INTERIOR

2005 CADILLAC S&S MEDALIST COACH W/16,127 MILES
BLUE EXTERIOR, BLACK INTERIOR W/ETC TABLE

ORDER A NEW 
2009 S&S MEDALIST FOR $1040 p/m

2005 CADILLAC S&S MEDALIST COACH W/15,749 MILES
BLACK EXTERIOR, GRAY INTERIOR

2008 TAX LAW - BUY NOW -
CAN DEDUCT UP TO $133,000.00

FOR VEHICLE PURCHASE!

BUY HERE & PAY HERE

TIME TO BUY INTEREST IS DOWN!

1999 CADILLAC SUPERIOR COACH W/45,303 MILES
BLACK EXTERIOR, BLACK INTERIOR

ADSADSClassified

Funeral Director and 
Intern Wanted

Harrisburg, Pennsylvania 
area funeral home seeking 
Pennsylvania licensed funeral 
director and an intern. Great 
schedule. Few evening re-
movals. Health benefi ts. Fax 
resume to 717-541-9943, 
Attn: Charlie. 9F

Wanted: NYS Licensed 
Funeral Director

Looking for a New York State 
Licensed Director. Newly 
licensed/experienced for a 
NYC area funeral home. 
Scheduled days off, no on call 
required. Privately owned, 
great working environment. 
Submit your resume to: 
Nomis Publications, Inc., 
PO Box 5159, Dept. 659, 
Youngstown, OH 44514. 9F

Help Wanted 9
SALES REPRESENTATIVE 

WANTED
Thacker Caskets, Inc., the 
nation’s fastest growing cas-
ket manufacturer, is seeking 
skilled sales professionals 
to join our expanding sales 
team. If you have proven 
sales abilities, enjoy hard 
work, and are motivated to 
succeed then we encour-
age you to learn more about 
our straight commission op-
portunities. We offer unlim-
ited earning potential, a fast 
paced and supportive sales 
environment, and the back-
ing of a three-generation, 
family owned company with 
a new, state-of-the-art casket 
factory. Some overnight trav-
el is required. Sound Good? 
Fax or email your resume, 
and a cover letter to Mi-
chael Beardsley, VP, Sales & 
Marketing at 315-687-7428 
or casketeer@aol.com  9JFM

NOW IN 
STOCK!

THE 
2009 
EDITIONS

Call 
1-800-321-7479
or visit

www.nomispublications.com

Please Visit Our Website at www.hanleycoach.com

Authorized Dealer for

1-800-424-9093 St Louis, MO

HANLEY COACH SALES
1-800-424-9093

FINANCING AND
LEASING AVAILABLE

WE HAVE SEVERAL 
2004 & 2005 COMING IN

COACHES
2005 Cadillac S&S Coach ......................................................................Wht/Wht Ext/Blue Int ......................................................... 39,000 mi
2005 Cadillac S&S Coach ......................................................................Wht/Wht Ext/Blue Int ......................................................... 37,000 mi
2004 Cadillac S&S Coach ......................................................................Blk/Blk Ext/Gray Int.............................................................. 37,000 mi
2003 Cadillac S&S Coach ......................................................................Wht/Wht Ext/Blue Int ......................................................... 42,000 mi
2000 Cadillac Superior Coach .............................................................Wht/Wht Ext/Blk Int ........................................................... 42,000 mi
2000 Cadillac Superior Coach .............................................................Blk/Blk Ext/Blue Int .............................................................. 51,000 mi
1998 Cadillac M&M Coach ...................................................................Blk/Blk Ext/Blue Int .............................................................. 48,000 mi
1992 Cadillac Federal Coach ................................................................Wht/Wht Ext/Blue Int .........................................................  24,000 mi
1992 Cadillac Federal Coach ................................................................ Silver/Blk Top/Blue Int .......................................................... 62,000 mi
1990 Cadillac S&S Victoria ....................................................................Blk/Blk Ext/Burg Int .............................................................. 72,700 mi

LIMOUSINES

SPECIALTY VEHICLE

2005 Cadillac S&S 6-Door Limo ..........................................................Wht/Wht Ext/Blue Int ......................................................... 38,000 mi
2004 Cadillac S&S 6-Door Limo ..........................................................Wht/Wht Ext Blue Int ......................................................... 38,000 mi
2003 Cadillac S&S 47” 6-Door Limo ..................................................Wht/Wht Ext/Blue Int ......................................................... 13,000 mi
2003 Cadillac S&S 47” 6-Door Limo ..................................................Wht/Wht Ext/Blue Int ............................................................9,200 mi
2003 Cadillac Eureka 6-Door Limo ....................................................Gray/Gray Ext/Gray Int ....................................................... 29,000 mi
1999 Cadillac Eureka 6-Door Limo ....................................................Wht/Wht Ext/Blue Int ......................................................... 39,000 mi
1997 Cadillac M&M 6-Door Limo .......................................................Blk/Blk Ext/Blk Int ................................................................. 68,000 mi
1996 Cadillac Superior 6-Door Limo .................................................Blk/Blk Ext/Blk Int ................................................................. 78,500 mi

2005 GMC Denali XLT ..........................................................................Wht Ext/Neutral Int ............................................................ 72,000 mi
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TCT Coach Sales ~ 508-581-9268

Visit our web site ~ www.tctcoachsales.com

Executive Limousines ~ Bennett Coach ~ Krystal Coach
HEARSES IN STOCK

2001 CADILLAC S&S MASTERPIECE BLK / BLUE 50,000 MILES
COMMERCIAL GLASS ~ LOOKING FOR A NEW HOME

2000 CADILLAC S&S MASTERPIECE BLK / GRAY ONLY 39,000
MILES, COMMERCIAL GLASS ~ SAVE THOUSANDS

1999 CADILLAC FEDERAL BLK / BLUE 46,000 MILES
CLEAN AS A WHISTLE! CALL FOR A QUOTE !

1998 CADILLAC S&S MASTERPIECE , BLACK/TAN

LIMOUSINES IN STOCK

2006 CADILLAC 6 DR SILVER / BLK RAISED CLOTH TOP, 15,000 MILES
SHARP PAINTED POST, SAVE THOUSNADS OVER NEW !

2002 CADILLAC 47” 6 DR BLACK / BLACK 3 TO CHOOSE FROM
MILES ARE BETWEEN 28 AND 39K JUST IN !

2007 Cadillac 65 “ S&S Limousine
6dr, Raised roof, 24 hour package

Only 6450 miles, Black / Black

TRADES
WELCOMED

FINANCING
AVAILABLE

ADSADSClassified

FuneralStaff, LLC
Offers Opportunities 

In Funeral Service
FuneralStaff, the industry 
leader in recruiting and staff-
ing, has immediate openings 
for Managers, Funeral Direc-
tors/Embalmers, Arrangers, 
and Sales Reps Nationwide. 
If you are career minded and 
looking for opportunities for 
advancement, then visit our 
website and complete a 
free Job Seekers Profile 
at www.FuneralStaff.com. 
We are always accepting 
new client companies in 
need of quality talent! We 
Now Offer Pet Cremation 
Consulting! 9DJF

Licensed Embalmer
Experienced, reliable, indi-
vidual required for embalm-
ing, dressing, cosmetology, 
casketing, transporting, in-
ventory, care of facilities and 
equipment. Well organized 
and excellent customer ser-
vice a must. Will ingness 
to license in VA. Includes 
evenings and weekends. 
Competitive salary and ben-
efi ts. Falls Church, VA. Cover 
letter and resume to laura.
nemecek@sci-us.com. E.O.E. 
M/F/D/V. 9F

Help Wanted Cont’d 9

2003 LINCOLN S&S HEARSE
black with black leather

2000 CADILLAC S&S 6-DOOR LIMO
silver with black leather

2000 CADILLAC S&S 6-DOOR LIMO
blue and bronze with blue leather

CLEVELAND OFFICE

1-888-321- 6613
11723 Detroit Avenue • Cleveland, Ohio 44107

216-228-2290 • Fax 216-226-3624

 Visit our website at www.americancoachsales.com

2003 CADILLAC S&S 6-DOOR LIMO 
gold with black top and black leather

2003 CADILLAC S&S HEARSE 
gold with black top and black leather

 HEARSES  LIMOUSINES
2005

Cadillac S&S 6-door (4 in stock) ..............................blue/blue leather

2004
Cadillac DaBryan 5-door (2 in stock) ......silver/gray top/gray leather
Cadillac Federal 6-door ......................................... black/black/leather

2003
Cadillac LCW 6-door (2 in stock) ......................... black/black leather
Cadillac S&S 6-door ..............................white/black top/black leather
Cadillac S&S 6-door (2 in stock) ........... gold/black top/black leather

2001
Lincoln S&S 24-hour ............................................... black/blue leather

2000
Cadillac S&S 6-door ................................................ white/blue leather
Cadillac S&S 6-door .............................................. silver/black leather
Cadillac S&S 6-door ..................................blue & bronze/blue leather
Lincoln DaBryan 5-door ........................................ black/black leather
Cadillac S&S 6-door ..................................................blue/blue leather

1997
Cadillac S&S 6-door ................................................ white/blue leather

2005
Cadillac S&S Hearse .................................................blue/blue leather

2004
Lincoln Eagle Hearse (2 in stock) ........white/black top/black leather
Cadillac S&S Victoria (2 in stock) ............................blue/blue leather
Cadillac S&S Hearse .................................................blue/blue leather

2003
Cadillac Eagle Hearse ............................................. white/blue leather
Lincoln S&S Hearse .............................................. black/black leather
Cadillac S&S Hearse .............................. gold/black top/black leather

2002
Cadillac Eagle Hearse ............................................. white/blue leather
Cadillac Eagle Hearse .............................................black/gray leather
Cadillac S&S Victoria .............................................. black/blue leather

2001
Lincoln S&S Hearse .............................................. black/black leather
Cadillac Eagle Hearse ...............................................blue/blue leather

2000
Cadillac Superior Hearse ........................................ black/blue leather
Cadillac Eagle Hearse ...............................blue & bronze/blue leather

1995
Cadillac S&S Masterpiece.........................................blue/blue leather
Cadillac Federal Hearse ........................................ black/black leather

1998 Cadillac S&S, Masterpiece, Gold, 55k mls, Not Nice .............................................$7950
1996 Cadillac Eagle, Ultimate, Black 56k mls .................................................................$6950
1994 Cadillac S&S, Commercial Glass, Blue, Some Rust ..............................................$4450
1994 Cadillac Federal, White, 119k mls ..........................................................................$3950
1994 Cadillac Federal, 71k mls, Navy Blue .....................................................................$6950
1993 Buick Eagle, Navy Blue, 76k mls ............................................................................$4450
1993 Cadillac Superior, Silver, 58k mls ...........................................................................$4450
1980 Cadillac S&S, White, 59k mls .................................................................................$2650

2000 Lincoln DaBryan, Black, 162k mls, 90”, Some Rust ...............................................$7950
2000 Cadillac S&S, 88”, 5-door, Navy, 85k mls ...............................................................$8950
1996 Cadillac Eureka, Black, 53k mls, One Owner! ........................................................$3850
1998 Cadillac S&S, Commercial Glass, Gold, 58k mls, Not Nice ...................................$7500
1998 Cadillac Superior, Silver, 82k mls, One Owner, Overheats! ...................................$2500
1996 Cadillac S&S, Silver, 17k mls, AS NEW! ................................................................$5975
1994 Cadillac S&S, Commercial Glass, Black, Flip Seat, 1-owner .................................$5450
1993 Cadillac M&M, 6-door, Black, 129k mls ..................................................................$1993

 HEARSES  LIMOUSINES

OVER 70 USED VEHICLES AT OUR CINCINNATI OFFICE 1-888-321-6613

FIRST CALL
2009

Chrysler Eagle 1st Call.......................... silver/black top/gray interior

2003
Chevy Eagle 1st Call .............................................. white/gray interior

MAXIMIZE YOUR
TAX BENEFITS

when making Equipment Purchases . . .

We Have A
Great Selection Of
Late Model Cars
To Choose From

 
CALL TODAY

MID-WINTER

CLEARANCE
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  BOX 488 LEXINGTON, MA 02420
TOLL FREE - 1- 800-445-4526...

Come Grow With Us
Nine Property Locations

Independent Corporation 
seeking Licensed Funeral 
Directors. Great Work Envi-
ronment. Professional Co-
workers. Competitive Salary. 
Flexibility. Call 386-236-
1100 and/or Fax resume 
to 386-441-1144. 9DJF

SALES MANAGERS
Twelve Florida locations. 
Sales managers needed. In-
dependent owner. Leads, di-
rect mail. Great commission, 
excellent facilities. Come 
Grow With Us. 386-235-
8045. 9JFM

Sales Pros Wanted!
 Rob-Win Press, a 70 year 
old supplier of highest qual-
ity printed and other funeral 
supplies, is expanding their 
National Sales Team into sev-
eral high potential territories 
including, but not limited to, 
Pennsylvania, New Jersey 
and Virginia.
 If you’re a proven sales 
pro, preferably with funeral 
industry experience, come 
grow with us! We want high-
ly motivated, personable, 
professionals with great 
communication skills. 
 This is a commission based, 
independent sales repre-
sentative position requiring 
weekly travel throughout 
the territory. Our products 
include register books, ac-
knowledgement cards, ser-
vice folders and other funeral 
related products. We provide 
the sales leads, new prod-
ucts, training, advertising/
promotion support, leader-
ship and unlimited income 
potential. You provide the 
sales expertise.
 Visit our web site at 
www.robwin.com. Quali-
fied candidates should 
e-mail a cover letter and 
resume attachment to 
Pete@Robwin.com or fax 
both to 610-776-1433, at-
tention Pete Bennett. 9F

Licensed Funeral Director
Seeking experienced, indi-
vidual to provide exceptional 
service. Requires knowledge 
of products and services, col-
lecting receivables, managing 
documentation, leadership 
and ability to multitask. Will-
ing to license in VA.  Competi-
tive salary and benefi ts. Falls 
Church, VA. Cover letter and 
resume to laura.nemecek@
sci-us.com. E.O.E. M/F/D/V. 9F

Help Wanted Cont’d 9

PLEASE NOTE: We do not take 
responsibility for our box holders. 
We hope they will respond promptly 
in a responsible manner. PLEASE! 
DO NOT ask us to contact Box 
holders. Contact can only be made 
in writing. NO information will 
be given regarding box holders.

ADVERTISING DEADLINE IS THE 
5th OF THE PREVIOUS MONTH

DON’T LET IT PASS YOU BY!

“Specialists in Funeral Coach
Conversion Work”

Hearses - Limousines - Conversion Coaches

25 Used Hearses & Limousines from 1984 on up.

Call Joe or Tony Molina
1-800-506-1983

(314) 781-1500  - St. Louis, MO
Fax (314) 781-1507

5715 Manchester Ave., St. Louis, MO 63110 

2009 Superior Cadillac Statesman Hearse

2003 Federal Cadillac Renaissance, oval window, black w/black top.
2002 Superior Cadillac Statesman Supreme, white.

2001 Superior Cadillac, 47” 6-dr, black, Sharp! 
2001 Federal Cadillac Coach, silver w/black vinyl top, Sharp!

2001 & 2000 Superior Cadillac Statesman Supreme, dark blue.
2000 Superior Lincoln Diplomat, black, low miles.

1999 Eagle Cadillac Ultimate, dark blue.
1999 Federal Cadillac Renaissance, silver.

1999 Superior Cadillac, 49” 6-dr, black w/black top.
1996 Federal Renaissance Coach & Federal 6-dr Limo, black. 
1994 Superior Cadillac Sovereign, Commercial Glass, white.

1994 Superior Cadillac Statesman Landau, black.
1992 Superior Cadillac Crown Sovereign, white w/black roof.
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CALL NOW! 1-800-438-9329

All pre-owned vehicles are garage kept, serviced and safety inspected. 
Flexible fi nancing and walk away leases available.

Order your 2009 Eagle fi rst call van 
or fi rst call suburban TODAY!!

1-800-438-9329 Visit our website
www.colonialcars.net

Family Owned 
and Operated

Colonial Professional Cars Ltd

Coaches

Limousines

2004 Eagle “Kingsley”/Cadillac
black exterior/blue leather, low miles!

April Availability

1995 Henry Brothers/Cadillac
white exterior

black top

2004 LCW/Cadillac
white exterior/blue leather 

3” raised roof

1998 S & S Masterpiece/Cadillac
silver exterior/black top, low miles!

2004 Eagle “Ultimate”/Cadillac
white exterior/blue leather, only 18,000 miles! 

ADSADSClassifi ed

Doctor of Mortuary 
Science

Earn your PhD from the Na-
tional Academy of Mortuary 
Science in about six months. 
In business since 1987. You 
must be dual licensed and 
have conducted at least 
1,000 funerals. We only ac-
cept six candidates per year. 
No classes, totally lifework 
based. Call Stephanie at 
866-588-NAMS (6267). All 
requirements at www.
DrKloss.com, or email 
Duke@DrKloss.com. 10CDJF

GeneSaver®: DNA pres-
ervation pioneers, helping 
funeral directors nationwide 
since 1996 to create confi -
dential family DNA banks, 
using proven methodology 
to resolve lineage, identify 
inherited conditions and im-
prove family health. Clients 
can select best labs for ap-
propriate genomic analysis. 
NO REFRIGERATION NEED-
ED. See www.genesaver.
com. 10DJF

CUSTOM PRINTED TICKETS
for raffl es, lodge, church or 
any other event. Specializing 
in numbered tickets with tear 
stubs on heavy weight stock 
with choice of colors. Each 
order individually done. 30 
years experience. Send SASE 
for samples and first time 
discount. Chapel Printing 
Service, PO Box 94, Chi-
nook, WA 98614. 10FMA

Miscellaneous 10

There’s no better way
There’s no better way

To show them you care
To show them you care

Than to surprise them
Than to surprise them

With our sweet little bearaaarar

    
Funeral Director   

   I lo
ve my

To order “I love my Funeral Director” 

bears fill out the form
 below 

and return to: 

Nomis Publications, Inc.
PO Box 5159

Youngstown, Ohio 44514

Phone 800-321-7479 

Fax 800-321-9040 

$11.95

CHECK

____   I Love my Funeral Director Bear (@$11.95 each)      $__________

     Ohio add sales tax                  $__________

Total Enclosed                  $__________

Acct # ______________ Exp Date _____
Signature (Required for Credit Card Orders) ____________________

CIRCLE:

Name ________________
Address _______________
___________________
City _________________
State _______ Zip ________
Phone ________________
Ordered by ______________

MAILING ADDRESS SHIPPING ADDRESS (if different)
Name ________________
Address _______________
___________________
City _________________
State _______ Zip ________
Phone ________________
Ordered by ______________
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CALL TODAY!
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2005 Eagle Coach Cadillac Hearse
Black - Only 17,000 Miles - Lower Chrome Crown Band - 

Chrome Wheels - Like NEW Condition - 
Lease For $760.00 +TTL

2006 Eagle Coach Town & Country First Call Van
All Black - One Owner - Like NEW Condition - Full Vinyl Top - Removable 
Panels w/Chrome Bow - Manual Extend Table (Completely removable) - 

Unique Vehicle  - $22,900.00 - Lease & Finance Pkgs. Available

2005 Eagle Coach Dodge First Call Vehicle
All Black w/Full Vinyle Top w/Removable Window Panels - Chrome Bows 
- Full Removable Casket Floor w/Roller & Bier Pins - One Owner Vehicle  - 

Purchase For $13,900.00

2005 Superior Coach Cadillac Hearse
Black - Only 24,000 Miles - Lower Chrome - Chrome Wheels - Very Clean - 

Left Hand Door Hinge
Lease For $749.00 +TTL

2005 LCW Lincoln 65” Cohort 24 hr. Limousine
Silver - 3.5 Raised Roof - Reverse Center Seat - Electric Partition - 6-Doors - 

Excellent Shape
Purchase For $27,900.00

2004 Federal Coach 46” Lincoln 6-Door
All Black w/Black Leather - LOW Miles - Approx. 18,000 Miles - 3.5 Raised 

Roof - Extremely Clean - One Owner
Lease For $499.00 +TTL

2004 Superior Coach 47” 6-Door Limousine
All Black - Chrome Wheels - Only 20,800 Miles - One Owner - Very 

Clean Inside & Out
Lease For $595.00 +TTL

2004 Superior Coach Cadillac Hearse
Black - Only 15,000 Miles - Chrome Wheels - Lower Chrome 
Molding - B&C Pillar Chrome - One Owner - Extremely Clean

Lease For $729.00 +TTL

2003 S&S Coach Cadillac Hearse
All Black - Higher Mileage @ 56,000 Miles - Very Clean - One Owner - Was 

Serviced In Our Shop - Ready To GO!
Lease For $599.00 +TTL

2003 S&S Coach Cadillac “Medalist”
Silver w/Black Vinyl Top - Very Clean - One Owner - Very LOW Miles - Came In 

Trade w/Matching 6-Door Limo (also LOW miles)
Lease For $645.00 +TTL

2002 LCW Cadillac 48” 6-Door
All Black w/Black Leather - 3.5 Raised Roof - Flat Floor - Tissue & Trash Chute - 

Spare Tire Recessed - Nice Shape - 82,000 Miles
Purchase For $17,900.00 GREAT DEAL!

2000 Superior Coach Lincoln 6-Door
All Black - 32,000 Miles - Very Clean - All Serviced & READY TO GO!!

Lease For $399.00 +TTL

1999 Federal Coach Lincoln Hearse
All Black - GREAT Shape Inside & Out! - Only 29,000 Mile - One Owner 

Car - Ready To GO
Lease For $435.00 +TTL

1997 Eureka Coach Cadillac Hearse
All Black - Only 36,000 Miles - 2 Owner Car - Fantastic Shape

Price $14,900.00 Lease & Finance Pkg. Available

Visit our website for a 
complete listing of our 

NEW & PRE-OWNED vehicles!
www.parkssuperior.com

Financing & Leasing 

Pkgs. Available On Both 

NEW & PRE-OWNED 

Vehicles Offered 

Exclusively through...

SPECIAL OF THE MONTH

2009 Eagle Coach Cadillac “Echelon”
All Black w/Gray Casket Compartment & Black Leather Driver’s Compartment 

- Lower Chrome - Slick Top - Urn Enclave - Moon Roof Over Casket Area - Extra 

Wide Casket Floor - Side Windows - This Vehicle Is In Stock & Ready To GO!   

Call Parks Superior Today And Be The FIrst To Have The All NEW Echelon 

(800)229-5008 Or Visit Us Online @ www.parkssuperior.com

BAIL OUT PROGRAM!!!BAIL OUT PROGRAM!!!

Visit Us Online & 

Sign Up For Our

NEWSLETTER &

MONTHLY SPECIALS

Visit Us Online & 

Sign Up For Our

NEWSLETTER &

MONTHLY SPECIALS

Update Your Funeral Car With High Quality 
Late Model Pre-Owned Vehicle And

We Have Money To Lend & Rates Are 

LOW On Both New & Pre-Owned 

Hearses & Limousines.

Simple Half Page 

Credit Application

Approval In Hours

BAIL OUT OF YOUR OLD CAR!!!

SUBJECT TO CREDIT APPROVAL

 


